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J.  COLLI  S 
BROWNE'S 
Mixture 


For  the  treatment 
of  diarrhoea 


TRADi  HI  MW 


J.  COLLIS 
BROWNE'S 
Tablets 


QUICKLY  TREATS  and  STOPS 
DIARRHOEA,  "UPSET" 
and  "HOLIDAY"  TUMMY 

36  PEPPERMINT  FLAVOURED  TABLETS 


Independent  research  for  the  12  months  to 
August  1983  shows  that  J.  Collis  Browne's 
range  is  now  the  brand  leading  anti- 
diarrhoeal  in  independent  pharmacies, 
outselling  the  number  two  brand  by  25%  in 


unit  terms.  What's  more,  the  combination  of 
J.  Collis  Browne's  Mixture  and  Tablets  gives 
you  year-round  sales  in  this  important 
category.  Recommend  the  brand-leading 
anti-diarrhoeal  with  confidence. 


/1jP  ,x\    Another  Guaranteed 

(w^H^^fW  I  Product  from 

^SSrisF    International  Laboratories 

International  Laboratories  Ltd.,Charwell  House,  Wilsom  Road,  Alton,  Hampshire,  GU34  2TJ. 


Your  customer  has  a  wet,  chesty  cough.  And,  because  he  drives 
long  distances,  it's  essential  he  has  a  treatment  that'll  allow  him  to  keep  ale! 

Sudafed  Expectorant  contains  no  antihistamine,  so  there's  no  need 
worry  about  drowsiness. 

It  contains  a  powerful  decongestant,pseudoephedrine,to  ease  breathi]  i 
-and  guaiphenesin  to  increase  bronchial  secretions,  making 
expectoration  easier. 

Sudafed  is  a  range  fromWellcome  - 
which,  in  addition  to  Expectorant, 
includes  Tablets,  Elixir  and  Co  Tablets; 
a  range  to  treat  the  majority  of  cough  and 
cold  symptoms. 

All  offer  the  relief 
the  sufferer  wants,  without  the 
side-effect  he  doesn't.  Wellcome 


SUDAFED-CO 

TABLETS 

COLO  SYMPTOM 
RELIEF 


SUDAFED* 

TABLETS 

QUICK  ACTING 
DECONGESTANT 


SUDAFED 
ELIXIR 

QUICK  ACTING 
DECONGESTANT 


INGREDIENTS  SUOAFf  D  CO  TABLt  TS  EACH  TABLET  I  ONTAINS  SOUMG  f'ARAi  I  TAMiii  BP  AND  6I1MG  PSI  U0OI  PHI  DRINI  HYDRO!  HI  (WIDE  BP  SUDAEI  D  EXPEC  T(  1RANT  EA(  H  sMl  CONTAINS  lUUMG  GUAIPHENESIN  BP  AND  31] 
PSEUDOEPHEDRINE  HYDROCHLoRIDI  BP  SUDAFED  TABLT  TS  LAI  H  TABI ET I  ON  JAINS  hiiMG  PSI  UDol  PHI  DRINI  HYOROI  HLORIOI  BPSIiriAf  I  D I LIXIR  1  ACH  SMI  r  oNTAINS  30  MG  PSE  UDCtF  PHI  DRINI  HYOROCHLORIDI  BPUSES:  SUDAFEt 
TABLETS  FUR  THE  RF I II F  OF  CONDITIONS  WHL  RE  UPPER  Rr  SPIRATORY  C  ONGl  STION  IS  ASSoi  lATlDWITH  PYRI  XIAORPAIN  SUDAFED  LXPI  I  JoRANT  I  ONDI1IONS  WHF  RE  AN  EXPf  (  TORANT  AND  UPPER  RESPIRATORY  TRACT  DE  CONGEST 
ARE  REQUIRED  SUDAFED  TABLE  TS  AND  ELIXIR  NASAL  AND  SINUS  Dt CONGE SIANT  DOSAGE  SUDAFI  D  in  1ABII  IS  ADUI I S  AND  CHII DRI  N  OVE  R  12  Y[  ARS  1  TABLET  1HREE  TIMES  A  DAY  I  HILDREN  6  12  YEARS  HALF  A  TABLET  THREE  Tl 
A  DAY  SUDAFED  EXPEC  TORANT  ADULTS  AND  CHILDRE  NOVER  12  YEARS  IOML  THREE  I IMES  A  DAY  I  HII  DRI  N  6  12  Yl  ARS  SMI  THRU  TIMI  SADAY  I  hYEARS  2  SML  THREE  TIMES  A  DAY  SUDAFED  TABLETS  AND  ELIXIR  ADULTS  AND  CHILD 
OVER  12  YEARS  1  TABLI J  OR  III  Ml  THRf  I  TIME  SADAY  (  HILDRt  N  '>  12  Yl  ARS  /SMI  1HRI I  TIME  S,  A  HAY  I  6  Yl  ARS  SMI  JHRI  I  TIMI  S  A  DAY  I  HII  DRI  N  !  12  MONTHS  2  SML  THREE  TIMES  A  DAY  CONTRA-INDICATIONS:  PATIE  NTS  Wl 
KNOWN  HYPERSENSITIVITY  To  ANY  OF  TH1  CoNSTITUINTS  (  ONIRA INDIC  ATI  DIN  PERSONS  UNDI  R  '  Rl  ATM!  NT  WITH  MONOAMINE  OXIDASE  INHIBITORS  AND  WITHIN  TWO  WEEKS  OF  STOPPING  SUCH  TREAT  ME  NT  PRECAUTIONS:  ALTHO 
PSEUDOEPHEDRINE  HAS  VIRTUALLY  NO  PRESSOR  EFFICTS  IN  PATH  NTS  WIIH  NORMAL  BLOOD  PRE  SSURE  THI  SE  PRoDUi  TS  SHOULD  Bf  USED  WIIH  CAUTION  IN  PATIENTS  WITH  I  ARDIOVASCULAR  DISORDERS.  INCLUDING  HYPERTEN: 
THE  EFFECT  OF  ANTI  HYPERTENSIVI  AGENTS  THAT  MODIEY  SYMPATHE  TIC  Ai  TIVITY  MAY  BE  PARTIAL  I  Y  RE  Vf  RSI  D  BY  THESE  PRODUI  TS  i  AUTION  SHOULD  ALSO  BE  EXERCISED  IN  PATIENTS  TAKING  OTHER  SYMPATHOMIMETIC  AGENTS,  S 
AS  DECONGESTANTS,  APPETITE  SUPPRESSANTS  AND  AMPHE  TAMINE  I  IKE  PSYCHO  STIMUI  ANTS  THI  EFFECTS 01  ASINGLI  DOSf  ON  1  HE  BLOOD  PRE  SSURE  OF  THESE  PATIENTS  SHOULD  BE  OBSERVED  BEFORE  RECOMMENDING  REPEATEI 
UNSUPERVISED  ERE  ATM!  NT  AS  WITH  OTHER  SYMPATHOM1ME  Til  AGI  NTS  I  AUTION  SHOUI  D  BE  I  XI  Rl  IS!  D  IN  PATIE  NTS  WITH  PROSTATI1  ENLARGEMENT  OR  BLADDER  DYSFUNCTION  IN  SEVERE  HEPATIC  OR  RENAL  DYSFUNCTION  A  S^ 
DOSE  OF  THESE  PRODUC  TS  SHOULD  BE  GIVEN  AND  THI  PATIE  NT'S  RESPONSE  USE  DAS  A  GUIDE  TO  THI  DOSAGI  RE  QUIRE  Ml  NT  I  OR  FURTHf  R  ADMINISTRATION  THE  ANTIBACTERIAL  AGENT  FURAZOLIDONE  IS  KNOWN  TO  CAUSE  APROGRES 
INHIBITION  OF  MONOAMINE  OXIDASE  AND  AI  I  HOUGH  I  HI  Rl  ARE  NO  REPORTS  01  HYPERllNSiVE  CRISES  HAVING  OCCURRED  IT  SHOUL  D  NOT  Bl  ADMINISTE  RE  D  CONCURRENTLY  WITH  THESE  PRODUC  1 S  SIDE- AND  ADVERSE  EFFEI 
SIDE  EFFECTS  ARE  UNCOMMON  IN  SOME  PATIENTS  PSE  UDOEPHE  DRINI  MAY  01  cASIONAI  I  Y  I  AUSI  INSOMNIA  A  HXI  D  DRUG  F  RUPTION  To  PSEUDOEPHEDRINE  TAKING  THE  FORM  OF  ERYTHEMATOUS  NUMMULAR  PATCHES  HAS  BEEN  REPOE 
BUT  IS  A  RARE  OCCURRENCE  FOR  PAPACE  TAMOL,  ISOLATED  CASE  SOI  THRoMBoi  YTOPINK  PURPURA,  ME  THAE  MOGI  oBINAI  MIA  AND  AGRANULOCYTOSIS  HAVE  BEEN  RE  CORDED  NEPHROTOXIC  EFFECTS  ARE  UNCOMMON  AND  HAVE  NOTE 
REPORTED  IN  ASSOCIATION  WITH  THERAPEUTK  DOSES,  EXCEPT  AF It  R  PRoi  ONGE  0  ADMINISTRAT  ON  COST  TO  PHARMACY:  SUDAIED  CO  TABLETS  12  TABLETS  XU60  (PL 3  U1S7).  SUDAFED  EXPECTORANT  100ML  £0  77  (PL3/C 
SUDAFED  TABLETS  12  TABLETS  iu  S6  (PI  3  SU61I  SUDAFED  ELIXIR  HlilMl  in  I\  (PL  i  S062]  WELLCOME  CONSUMER  DIVISION  I  HE  WE  LI  <  oME  FOUNDATION  LTD  .  CREWE  C  HE  SHIRE,  FURTHER  INFORMATION  IS  AVAILABLE  ON  REQI 
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Happy  1984? 

Whatever  else  David  Sharpe  and  members 
of  the  Pharmaceutical  Services 
Negotiating  Committee  feel  about  the 
timing  of  the  legal  action  taken  by 
Post-1980  Contractors  (see  pl012),  they 
must  be  grateful  that  Peter  Hulme  and 
John  Barnes  have  bought  both  temporary 
relief  for  contractors  from  the  clawback, 
and  an  opportunity  for  them  to 
renegotiate  the  implementation  of  the 
discount  inquiry  results. 

PSNC  chairman  David  Sharpe  says  he 
made  it  plain  to  Minister  for  Health 
Kenneth  Clarke  that,  when  negotiations 
on  clawback  resume  after  the  case,  it  will 
be  back  to  the  drawing-board  (ab  initio). 
He  will  also  insist  that  before  final 
agreement  is  reached  all  outstanding 
points  on  the  balance  sheet  be  decided.  If 
this  is  done  contractors  will  know  their 
position  at  the  outset  and  not  face  a 
clawback  scale  that  could  vary  up  or 
down  several  percentage  points. 

What  of  front-loading  the  clawback? 
Chief  executive  Alan  Smith  says  PSNC 
will  want  to  negotiate  an  even  repayment 
far  removed  from  the  front-loading 
Under  Secretary  John  Patten  was  able  to 
insist  on  last  time,  because  of  Treasury 
pressure  to  get  a  substantial  sum  back  in 
this  financial  year.  PSNC  will  insist  that 
the  Frank's  profit  formula  —  up  for 
review  at  the  year  end  —  is  amended  (or 
not)  before  the  agreement  is  signed  and 
that  the  new  level  for  the  proprietor's 
notional  salary  is  established.  As  Mr 
Smith  says:  "Contractors  want  to  know 
what  they  are  being  paid  before  they  can 
decide  what  they  can  afford  to  repay." 

A  positive  undertaking  on  unaccepted 
endorsements  will  be  required  then.  A 
sum  of  £5. 2m  is  involved  here  and  to  date 
the  Minister  has  only  agreed  the  PPA  will 
inform  chemists  if  their  endorsement  is 
unacceptable  —  not  to  make  good  their 
loss. 

And,  as  David  Sharpe  said  on  Sunday, 
PSNC  wants  an  index  of  wholesale  drug 
prices  and  of  the  discounts  available  to 


contractors.  Alan  Smith  says  it  is  essential 
this  be  done  because  of  the  length  of  time 
between  inquiries.  The  final  thing  PSNC 
wants  settled,  is  that  when  as  the  property 
and  overhead  cost  inquiry  results  are 
published,  monies  due  to  contractors  are 
paid  out  immediately  and  not  absorbed 
into  the  balance  sheet  as  an  "offset". 

So  far  so  good.  It  would  seem 
everything  in  the  clawback  kitty  can  still 
be  played  for  —  particularly  as  the 
Department  of  Health  has  changed  its 
mind  on  the  timing  of  reintroducing  the 
clawback  since  PSNC  made  its  original 
statement  last  Tuesday  (see  p964). 
Nonetheless,  for  each  month  clawback  is 
deferred  contract  ors'  debt  increases  by 
£lm  (Not  £3m  as  stated  last  week,  because 
the  DHSS  has  this  week  agreed  to  offset 
notional  pricing,  Boots  imputation  and 
warehousing  costs  against  the  sum  owed). 

So  PSNC  has  a  second  chance  to 
produce  a  package  more  acceptable  to 
contractors  than  its  last  effort  —  which 
stimulated  the  clamour  for  a  new  charter 
but  brought  about  a  rather  lack-lustre 
conference  of  LPC  representatives  on 
Sunday.  Who  knows,  by  the  time  the 
court  hearing  is  over,  and  the  Department 
of  Health  has  reached  agreement  on 
clawback  and  all  outstanding  points  of 
interest  in  the  balance  sheet,  PSNC's  new 
charter  proposals  may  be  ready  to  lay 
before  them  —  "Ab  initio"  again 
gentlemen? 

Without  parallel? 

If  Peter  Dodd's  crystal  ball  is  accurate 
and  a  major  wholesaler  becomes  involved 
in  parallel  importing  in  the  next  four 
months,  the  scene  will  be  set  for  the  replay 
of  the  "B"  movie  —  "Desparate 
discounts  for  desperate  chemists".  In  this 
instance  the  fault  will  lie,  not  only  with 
chemist  contractors  who  have  indulged  in 
this  doubtful  practice,  but  with  the 
Government  who  so  far  have  abjectly 
failed  in  their  responsibility  to  safeguard 
the  health  of  the  electorate  by  stamping  it 
out. 


Chemist  &  Druggist  3  December  1983 


1011 


THIS  WEEK'S  NEWS 


No  clawback  without 
a  'deal',  says  PSNC 

The  Minister  for  Health  will  not  attempt  to  reimpose  the 
August  clawback  agreement  until  the  principles 
underlying  it  have  been  tested  in  court.  However,  if  he 
loses,  he  will  legislate  to  maintain  his  clawback  rights. 
And  PSNC  will  insist  on  all  outstanding  matters  of 
negotiation  being  settled  before  making  any  new 
clawback  agreement.  LPC  representatives  at  the  special 
conference  on  Sunday  were  given  a  progress  report  of 
the  PSNC  working  party  on  the  "new  charter"  which, 
they  now  say,  should  be  made  with  "the  responsible 
pharmacist".  But  they  turned  down  an  opportunity  to 
debate  a  motion  of  "no  confidence"  in  PSNC. 


Minister  for  Health  Kenneth  Clarke  says 
he  does  not  "at  the  moment"  concede  the 
issues  of  principle  underlying  the  August 
agreement  on  the  implementation  of  the 
1983  net  ingredient  cost  (discount)  inquiry 
results:  "These  remain  to  be  tested  in 
court,  probably  later  this  year." 

Mr  Clarke  says  monies  retained  from 
pharmacists  by  the  Department  under 
notice  FPN  346  on  August  and  September 
prescriptions  will  be  repaid  at  the  end  of 
January  1984.  Meantime,  because  of  the 
technical  irregularities  in  the  notice,  the 
interim  discount  scale  of  5.44  per  cent  will 
be  applied  to  prescriptions  for  any  other 
month  elapsing  before  resolution  of  the 
legal  issues. 

"Given  a  court  decision  upholding  our 
entitlement  to  implement  the  new  higher 
rate  of  discount,"  Mr  Clarke  says,  "1  will 
in  due  course  be  taking  action  to  put  on  a 
proper  legal  footing  the  scales  which  you 
(PSNC)  agreed  in  August.  To  this  end,  an 
amendment  to  the  Drug  Tariff  will  be 
issued." 

These  details  emerged  at  the  special 
conference  of  Local  Pharmaceutical 
Committee  representatives  on  Sunday 
last,  when  Mr  David  Sharpe,  chairman  of 
the  Pharmaceutical  Services  Negotiating 
Committee,  read  out  a  letter  to  him  from 
Mr  Clarke,  subsequent  to  the  legal 
challenge  to  clawback  made  by  the 
Post-1980  Contractors  Committee  last 
week  (C&D,  p963).  The  letter 
contradicted  last  week's  PSNC  statement 
which  said  the  Department  hoped  to 
reintroduce  clawback,  commencing  with 
December  prescriptions. 

Mr  Sharpe  said  he  made  it  clear  to  Mr 
Clarke  at  a  meeting  last  week  that 
negotiations  on  the  clawback  would 


commence  ab  initio  when  the  court  case 
was  over.  A  substantial  sum  could  no 
longer  be  recovered  in  this  financial  year, 
as  the  Treasury  has  previously  insisted. 
PSNC  would  insist,  therefore,  on  "all 
outstanding  points"  being  considered 
before  reaching  a  final  agreement  on  the 
clawback. 

Mr  Sharpe  said  the  Department  of 
Health  has  agreed  to  offset  warehousing 
and  distribution  costs,  Boots'  imputation 
and  notional  pricing,  against  the 
clawback,  in  a  letter  sent  on 
November  22. 

The  first  and  last  of  these  points 
meant  that  a  Liverpool  motion  on  the 
agenda  had  been  effected  (worth  £23m). 
It  was  not  debated. 


'Government  will  Legislate' 

Mr  Clarke  made  it  very  clear  at  their 
meeting,  said  Mr  Sharpe,  that  the 
Government  will  legislate  if  it  loses  the 
court  case  with  post-1980  contractors.  Mr 
Sharpe  said,  in  his  opinion,  the  timing  of 
the  Post-1980  Committee  in  going  to 
court  was  wrong:  it  should  have  waited  to 
see  the  outcome  of  PSNC's  "without 
detriment"  appeal  for  a  clawback 
adjustment  for  new  contractors.  "If  the 
Minister  wins  it  is  unlikely  he  will  give 
post-1980  contractors  anything. 
However,  if  at  the  end  of  negotiations  he 
had  said  'No',  PSNC  might  conceivably 
have  taken  him  to  court." 

Mr  Sharpe  defended  PSNC  for  not 
acting  over  the  technical  irregularities  in 
applying  the  Drug  Tariff  clawback 
amendment.  He  said  such  irregularities 
have  been  occuring  since  the  inception  of 
the  health  service  in  1948,  largely  to  the 
benefit  of  contractors.  Because  of  delays 
in  publishing  the  Drug  Tariff,  the  time  lag 
caused  by  adopting  correct  amendment 
procedure  when  drug  prices  or  fees 
altered,  for  instance,  would  have  had  an 
adverse  effect  on  contractors. 

The  Minister  has  also  agreed  privately, 
Mr  Sharpe  said,  to  an  index  of  wholesale 
discount  prices,  if  the  margins  given  by 
manufacturers  to  wholesalers  were  to  be 
reduced,  as  rumoured,  from  \2Vi  per  cent 
to  IVi  per  cent. 

LPC  representatives  turned  down  an 
invitation  to  debate  a  motion  not  on  the 
agenda.  In  effect  it  was  a  motion  of  "no 
confidence"  in  PSNC.  It  read:  "This 
conference  expresses  considerable  regret 
that  PSNC  representatives  did  not  resign 
'en  bloc'  on  the  day  they  abjectly  accepted 
imposition  of  the  clawback  by  Ministry 
representatives". 


New  charter 
working  party  meets 

David  Sharpe  said  the  PSNC  working 
party  to  examine  (de  novo)  the  whole 
contractual  basis  of  community 
pharmaceutical  services  to  the  NHS 
met  for  the  first  time  on  November  21 . 

It  has  a  firm  timetable,  Mr  Sharpe 
said,  and  will  report  to  the  full  PSNC 
in  February.  After  discussion,  LPCs 
will  be  circulated  with  the  proposals  so 
they  can  consider  them  prior  to 
another  conference  of  representatives. 
PSNC  negotiators  will  then  have  a 
mandate  to  approach  the  DHSS. 

Within  the  working  party  there  will 
be  discussion  of  provocative,  even 
contentious  changes  of  the  contract, 
Mr  Sharpe  stressed.  All  of  the  ideas  are 
not  going  to  be  agreed  by  everyone  — 


"that  is  the  first  thing  you  will  have  to 
accept." 

Points  to  be  considered  were: 

(1)  The  lack  of  individualisation  in 
the  payment  elements  and  the  current 
emphasis  placed  upon  averaging. 

(2)  The  absence  of  incentive 
payments  in  the  contract  negating 
enpayment  for  productivity  or 
efficiency. 

(3)  The  absence  of  an  annual  review 
leading  to  retrospection  and  clawback. 

(4)  The  discounting  of  drug  costs  and 
how  this  may  be  avoided. 

(5)  The  principle  of  the  contract 
resting  in  the  pharmacist  rather  than 
with  the  pharmacy  owner. 

"These  matters  under 
consideration  are  not  the  policy  of 
PSNC,  they  are  not  so  far  the  policy  of 
the  working  party.  They  are,"  said  Mr 
Sharpe,  "an  indication  that  we  are 
working  de  novo  at  the  contract." 
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Conference  deprecates 
clawback 

Conference  eventually  passed  an  amended 
motion  deprecating  the  recent  clawback. 
The  original  motion  additionally  had  said 
that,  because  the  contract  is  "performed" 
in  law  and  paid  for,  that  payment  should 
not  then  be  clawed  back  retrospectively. 

Mr  L.S.  Ray,  South  Tyneside, 
proposing  the  original  motion,  said  the 
word  deprecate  was  too  mild.  "Any 
contract  which  penalises  efficiency  and 
economy  by  confiscating  all  the  savings 
made,  is  totally  unacceptable  and  in  need 
of  revision  .  .  .  Once  a  contract  has  been 
completed  there  should  be  no  question  of 
one  party  going  back  to  adjust  the  price, 
or  worse,  withholding  payment  on  later 
transactions,"  he  said. 

Seconding,  Mr  D.  Melia, 
Northumberland,  said  the  principle  of 
performing  a  contract  in  English  law  had 
never  been  overturned.  Therefore  the 
action  of  the  Minister,  in  imposing 
clawback,  made  pharmacist  contractors 
the  only  group  of  people  to  be  denied 
their  ordinary  legal  rights. 

Mr  Yantin,  City  and  East  London, 
proposed  the  amendment  that  the  original 
motion  should  stop  after  the  word 
clawback.  He  said  contractors  had  been 
paid  less  for  drugs  than  had  been  agreed. 

"We  have  received  discounts,"  said 
Mr  D.  Reid,  Essex,  supporting  the 
amendment.  Contractors  could  not 
defend  the  fact  they  had  received  them,  so 
the  niceties  of  law  were  both  time 
consuming  and  irrelevant,  particularly  as 
the  Minister  had  powers  to  amend  the  law 
to  recover  discounts  if  necessary.  "What 
of  our  new  PR  campaign  then,  when  the 
muck  starts  to  fly?",  Mr  Reid  asked. 
Whether  the  discounts  have  allowed 
contractors  to  maintain  a  service  then 
became  irrelevant.  "We  should  have  been 
negotiating  a  proper  recompense  for  the 
job  in  order  to  maintain  the  service." 

The  amended  motion  was  then  passed 
overwhelmingly  by  conference. 

The  motion  that:  "This  conference 
rejects  the  principle  of  penalising 
professional  and  business  efficiency 
through  the  current  payment  system  and 
calls  on  PSNC  to  re-negotiate  the 
payment  system  to  provide  for  adequate 
rewards  for  professional  and  business 
efficiency",  was  put  by  Mr  M.  Lightfoot, 
Cumbria. 

There  was  a  minimum  economic  level 
at  which  pharmacists  could  maintain  their 
integrity,  self  esteem  and  professional 
identity  in  providing  a  pharmaceutical 
service  in  which  pride  of  participation 
could  be  enjoyed,  said  Mr  M.  Dixon, 
Gateshead,  seconding  the  motion. 

Two  attempts  were  made  to  amend 
this  motion,  the  second  of  which,  by  Mr 
A.  Bond,  Somerset,  was  successful.  He 
said  an  earlier  speaker  had  made  the  point 
about  professional  efficiency,  that  in  real 
terms  the  efficient  were  rewarded. 
"Because  of  the  averaging  system,  if  you 


".  . .  and  the  action  seems  to  be 
are  'good'  you  will  be  well  paid  ..."  The 
opposite  also  applied,  he  said.  "If  we  are 
being  truly  professional,  it  will  show  up  in 
the  inquiries  into  our  businesses." 

Mr  K.  Grace-Dutton,  Northampton- 
shire, said  he  believed  his  brief  was  to  ask 
PSNC  to  renegotiate  a  new  contract:  "We 
should  leave  the  detail  about  professional 
and  business  efficiency  to  the  PSNC. 

The  substantive  motion  that:  "This 
conference  rejects  the  current  payment 
system  and  called  on  PSNC  to  re- 
negotiate the  payment  system  to  provide 
for  adequate  rewards  for  professional 
activity  and  business  efficiency",  was 
then  passed  by  a  clear  majority. 

The  motion  that  PSNC  establish  a 
working  party,  somewhat  overtaken  by 
PSNC's  own  action  in  doing  just  that, 
was  nonetheless  debated  as  a  composite 
motion  encompassing  the  four  separate 
elements  put  forward  for  discussion  by 
the  working  party. 

Mr  K.  Watson,  Sunderland, 
proposing,  said  the  profession  was  no 
longer  at  the  crossroads,  it  was  beyond 
them.  "We  must  never  again  compromise 
the  pharmaceutical  service  at  the 
negotiating  table,  by  being  constrained  by 
an  antiquated  contract.  It  is  in  our  own 
hands  to  motivate  the  machinery  to 
redress  the  balance." 

Contract  'with  pharmacist' 

Mr  Dengar  Evans,  Mid-Glamorgan,  then 
proposed  an  amendment  that  the  new 
contract  be  established  "with  the 
responsible  pharmacist".  He  said  the 
present  contract  had  a  deep  legal  flaw. 
The  contract  was  one  of  service  to  the 
community  —  a  contract  made  with  the 
Ministry  to  give  that  service  to  the 
community.  The  Government  should  be 
reminded  in  negotiations  that  service 
could  only  come  from  an  individual  and 
be  sustained  by  the  presence  of  a 
pharmacist. 

Mr  Ken  Sims,  Dorset,  pointed  to  the 
dichotomy  between  individual 
pharmacists  and  "the  others"  which  was 
an  inherent  weakness  of  the  profession. 
He  did  not  see  how  a  contract  for  a 
professional  service  could  be  given  by  an 
impersonal  body  —  bodies  which  were 
owned  by  all  sorts  and  conditions  of 
people,  unknown  shareholders,  and  with 


hotting  up  outside  the  ring!" 
profits  going  elsewhere.  A  contract  with 
the  pharmacist  would  enhance  the 
profession's  strength  and  overcome  some 
of  its  self-discipline  problems. 

Dengar  Evan's  amendment  was  put  to 
the  vote  and  carried  overwhelmingly. 

The  unanimous  view  of  Norfolk  LPC, 
said  Mr  J.  King,  was  that  instead  of 
looking  for  a  new  contract,  ways  of 
improving  the  old  one  should  be  looked 
at.  He  said  an  outsider  might  think  the  tail 
was  wagging  the  dog  and  that  conference 
was  being  manipulated. 

The  full  motion  calling  for  a  working 
party  to  establish  a  new  contract  with  the 
responsible  pharmacist  was  passed, 
together  with  the  amended  guideline  on 
rewards  for  efficiency,  and  three  others 
on  full  utilisation  of  knowledge, 
simplication,  and  individualisation. 

South  Glamorgan's  motion  that: 
"This  conference  urges  PSNC  to  establish 
annual  negotiations  with  the  DHSS  in 
order  to  remove  the  necessity  of 
retrospective  adjustments  to  be  made  in 
the  future",  was  carried  easily,  and  after 
relatively  little  debate. 

A  Hampshire  resolution,  proposed  by 
Mr  R.  Holloway,  called  for  linkage  of  the 
professional  fee  to  the  treatment  period. 
Mr  Holloway  said  that  at  present  the 
remuneration  of  pharmacists  was  at  the 
mercy  of  GPs.  Simply  by  doubling  the 
length  of  treatment  period  for  a  supply  on 
one  script,  the  doctor  halved  the  profit 
normally  derived  from  two  dispensing 
fees.  He  recommended  pharmacists 
should  be  paid  one  dispensing  fee  for  each 
28-day  period  or  part  thereof.  This 
motion  was  put  after  even  less  debate  than 
the  previous  one  and  passed  by 
conference  with  a  large  majority. 

Mr  R.  Dawson,  Manchester,  proposed 
that:  "This  conference  urges  PSNC  to 
expedite  payment  of  any  sums  due  arising 
from  the  labour  and  overhead  costs 
inquiry  as  soon  as  the  results  become 
available". 

Mr  Sharpe  assured  conference  that  in 
the  talks  with  the  Minister  for  Health  last 
week,  he  had  stressed  that  PSNC  was  not 
prepared  to  offset  the  inquiry  costs 
against  any  outstanding  balance  when 
they  were  evaluated.  The  motion  was  then 
put  and  passed  without  dissent. 


Chemist  &  Druggist  3  December  1983 


1013 


DHSS  agrees  new 
urgent  fees 

The  Department  of  Health  has  agreed  to 
increases  in  urgent  fees  with  effect  from 
October  1  following  representations  from 
the  Pharmaceutical  Services  Negotiating 
Committee. 

For  prescriptions  endorsed  urgent  by 
the  prescriber  and  dispensed  between 
closing  time  and  1 1pm  the  fee  for  a 
resident  goes  up  to  £3.60  (£3.25)  and  for  a 
non-resident  to  £9.25  (£7.75).  For 
prescriptions  dispensed  between  1 1pm 
and  opening  time,  or  on  Sunday  and 
public  holidays,  the  fee  for  residents  goes 
up  to  £5  (£4.50)  and  for  non-residents  to 
£11.50  (£10.00).  Part  IIIA,  sec  5  of  the 
Drug  Tariff  should  be  amended. 

Further  negotiations  are  to  follow  on 
mileage  payments  for  non-residents,  the 


night  rate  to  apply  from  10pm  instead  of 
1 1pm,  a  night  rate  for  Saturday  evening 
call  out,  and  a  reduction  in  the  assumed 
49  hour  week  used  as  a  basis  for 
calculations. 

□  A  request  for  a  discussion  meeting  on 
discount  monitoring  between  the  National 
Association  of  Pharmaceutical 
Distributors  and  PSNC  has  been  rejected 
by  the  NAPD. 

□  Six  PSNC  members  have  been 
recommended  for  re-appointment  to  the 
Standing  Pharmaceutical  Advisory 
Committee  of  the  Department  of  Health. 
They  are  Mr  W.M.  Darling  (Proprietor 
pharmacist  and  health  authority 
chairman),  Dr  D.  Ganderton  (industrial 
pharmacist),  Mr  C.R.  Hitchings,  RPhO, 
Mr  B.  Silverman  (director  of  Professional 
Services,  the  Boots  pic),  Mr  A.J.  Smith 
(chief  executive,  PSNC),  Professor  P.S.J. 
Spencer  (head  of  school  of  pharmacy). 


POM  proposals  for 
two  OTC  medicines 

The  Department  of  Health  is-proposing  to 
restrict  the  availability  of  medicines 
containing  vitamin  A  and 
phenylpropanolamine. 

Medicines  containing  vitamin  A  would 
be  restricted  as  soon  as  possible  to  sale 
only  on  a  doctor's  prescription,  except 
where  the  recommended  dose  on  the  label 
did  not  exceed  7,500  iu  (2,250mcg  retinol 
equivalent)  daily.  Those  products  not 
categorised  as  Prescription  Only 
Medicines  would  remain  on  general  sale. 


The  proposal  follows  concern  about  the 
possible  teratogenic  effect  of  high  doses 
of  vitamin  A  in  pregnancy. 

All  medicines  containing 
phenylpropanolamine,  except  those  for 
the  relief  of  coughs,  colds  and  asthma 
with  a  recommended  maximum  daily  dose 
of  not  more  than  75mg,  would  be 
available  only  on  a  doctor's  prescription. 
This  change  would  come  into  effect 
within  about  12  months  to  allow  for 
marketing  changes. 

Comments  on  the  proposals  should  be 
sent  to  Mr  H.D.  Jones,  room  1324, 
Department  of  Health,  Market  Towers,  1 
Nine  Elms  Lane,  London  SW8  5NQ,  to 
arrive  before  January  16,  1984. 


Monopoly  on  spectacle 
supply  to  end 

The  Government  is  proposing  to  end  the 
opticians'  monopoly  on  spectacle  supply 
and  to  introduce  legislation  allowing 
opticians  to  advertise. 

Mr  Norman  Fowler,  Secretary  for 
Social  Services,  said  in  the  Commons  on 
Monday  that  these  moves  would  increase 
competition  and  bring  down  prices.  New 
legislation  would  enable  the  General 
Optical  Council's  rules  to  be  amended  to 
allow  freer  advertising,  although  a 
.distinction  would  be  drawn  between  the 
professional  function  of  sight-testing  and 
the  commercial  activity  of  selling  glasses. 
The  aim  would  be  to  give  the  public  more 


information  about  the  price  of  spectacles. 

The  Government  will  also  introduce 
legislation  allowing  non-opticians  to  sell 
glasses  under  carefully  prescribed 
conditions,  Mr  Fowler  continued.  These 
conditions  would  ensure  that  no  risks 
were  taken  with  people's  sight.  All  sales 
would  have  to  be  made  against  a  recent 
prescription,  following  a  sight  test  by  an 
appropriately  qualified  optician  or 
doctor,  and  no-one  other  than  an  optician 
or  doctor  would  be  able  to  sell  glasses  for 
children  or  fit  contact  lenses. 

The  NHS  would  continue  to  provide 
free  sight  tests  and  to  supply  free  glasses 
to  the  present  exempt  groups,  but  there 
would  no  longer  be  a  need  for  the  general 
supply  of  NHS  glasses  because  a  wider 
selection  of  non-NHS  glasses  would  be 
available  at  reasonable  prices. 


Daily  Mail  article 
upsets  PSGB 

A  Daily  Mail  feature  on  "How  safe  is 
your  medicines  cabinet"  has  upset  both 
the  Pharmaceutical  Societ>  and 
distributors  of  the  antidiarrhoeal 
Enterosan. 

The  feature  quotes  the  Pharmaceutical 
Society  as  saying  that:  "Enterosan 
tablets,  which  are  now  no  longer 
available,  could  cause  serious  blockage  if 


taken  in  large  quantities."  The  Society 
say  this  is  not  what  the  Mail  was  told,  and 
along  with  distributors  Ashe  Laboratories 
are  looking  for  an  apology  from  the 
paper. 

Jackie  Durrant,  from  the  Society's 
Press  office,  is  also  upset  by  a  statement 
attributed  to  her  and  that,  having  spent 
some  considerable  time  talking  to  the 
authors  of  the  article,  the  final  part, 
entitled  "the  expert  view",  is  attributed  to 
the  Health  Education  Council.  (Enterosan 
is  advertised  in  the  Daily  Mail. ) 


'Worrying'  trend  in 
advertising 

There  has  been  a  worrying  increase 
recently  in  complaints  to  the  Department 
of  Health  about  medicines  advertising, 
according  to  Professor  Rosalinde  Hurley, 
chairman,  Medicines  Commission. 

Serious  allegations  had  been  made 
that  some  companies  were  promoting 
medicines  for  indications  not  on  their 
product  licences  or  making  side  effect 
claims  for  which  there  was  little  hard 
evidence.  Addressing  the  Pharmaceutical 
Society's  Chiltern  Region  last  week, 
Professor  Hurley  said  the  system  of 
advertising  control  in  the  UK  depended  as 
much  on  voluntary  codes  as  on  statutory 
requirements,  but  tighter  controls  could 
be  introduced  under  the  Medicines  Act  if 
the  industry  was  thought  to  be  acting 
unethically. 

"It  would  be  a  serious  matter  indeed  if 
the  present  flexible  arrangements  were  put 
in  jeopardy  by  the  hasty  or  ill  conceived 
actions  of  a  small  number  of  companies," 
she  said. 

Professor  Hurley  went  on  to  say  that 
the  Commission  was  "reasonably 
encouraged"  by  the  new  arrangements  for 
reclassifying  medicines.  She  mentioned 
some  of  the  factors  that  had  facilitated 
ibuprofen's  change  from  Prescription 
Only  to  Pharmacy  Medicine:  the  drug  had 
been  on  the  market  for  many  years,  it  was 
well  researched  and  there  was  substantial 
clinical  experience  of  its  use  so 
unsuspected  adverse  reactions  were  highly 
unlikely,  the  incidence  of  side  effects  was 
not  significantly  different  from  some 
medicines  already  on  general  sale,  and 
many  of  its  indications  were  suitable  for 
promotion  to  the  general  public.  She 
thought  it  likely  that  other  companies 
would  be  encouraged  to  develop  similar 
drugs  and  aim  for  category  P  rather  than 
POM. 

Professor  Hurley  predicted  that  the 
growth  of  information  technology  would 
bring  about  a  revolution  in  drug 
monitoring  and  pharmacists  must  play  a 
part,  particularly  in  reporting  adverse 
reactions  to  OTC  medicines. 

PSNC  campaign 
rolls  on  in  regions 

The  Pharmaceutical  Services  Negotiating 
Committee's  publicity  campaign  has 
continuted  to  attract  attention  in  local 
newspapers  up  and  down  the  UK. 

Recent  sightings  include  Exeter's 
Express  &  Echo,  the  Halifax  Evening 
Courier,  Henley  Evening  Sentinel, 
Yorkshire  Evening  Press,  South  Shields 
Gazette,  Hull  Daily  Mail,  Newcastle 
Evening  Chronicle  and  South  Wales 
Evening  Post. 

David  Sharpe  urged  the  LPC 
representatives  at  the  conference  to  write 
a  personal  letter  to  their  MPs  in  support 
of  the  PR  campaign. 
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MPs  support  Guild 


TOPICAL  REFLECTIONS 


By  Xrayser 


Over  100  MPs  have  signed  the  Guild  of 
Hospital  Pharmacists'  Early  Day  Motion 
on  emergency  duty  payments,  the  Guild 
Council  was  told  at  its  November 
meeting.  The  list  of  signatories  is  to  be 
circulated  to  district  members. 

The  petition  among  members  now  has 
over  1 2,000  signatures  and  it  is  planned  to 
present  it  to  the  Health  Minister  early  in 
the  New  Year. 

A  meeting  has  been  arranged  with  the 
Department  of  Health  for  December  12  to 
discuss  the  options  for  hospital 
pharmacists  following  the  proposal  that 
the  Pharmaceutical  Whitley  Council 
should  be  disbanded  and  that  hospital 
pharmacists  should  join  the  Professional 
Staffs  Council. 

The  Guild  is  to  protest  to  the  Health 
Minister  about  the  "automatic 
acceptance"  of  such  a  major  report  as  the 
"Griffiths"  report.  Copies  of  the  report 
will  be  available  from  Council  members. 

The  Data  Protection  Bill,  which 
recently  received  its  third  reading  in  the 
House  of  Lords,  will  not  prevent  hospital 
pharmacists  accessing  medical  records, 
but  it  would  not  give  them  the  legal  right 
to  access.  Approaches  should  be  made  to 
the  DHSS  to  produce  guidelines  to 
overcome  this  problem. 

Following  Guild  consent  research 
workers  from  the  University  of  Glasgow 
have  begun  a  nationwide  project  to  study 
how  pharmacists  work  and  what 
parameters  should  be  considered  in  their 
training  in  the  future. 

Mr  A. M.S.  Cullen  and  Mr  R.M. 
Timson  have  been  nominated  to  stand  on 
the  DHSS  Standing  Pharmaceutical 
Advisory  Committee. 

PEOPLE 


Professor  John  B.  Stenlake,  FPS, 

formerly  professor  of  pharmacy, 
University  of  Strathclyde,  has  been 
appointed  a  member  of  the  Medicines 
Commission  from  January  1,  1984.  He 
has  also  been  reappointed  chairman,  BP 
Commission,  until  December  31 ,  1987.  Dr 
F.  Fish,  FPS,  dean,  London  School  of 
Pharmacy,  and  a  former  member  of  the 
Committee  on  Safety  of  Medicines,  has 
been  appointed  to  the  Committee  on  the 
Review  of  Medicines.  Professor  P.H. 
Elworthy,  MPS,  emeritus  professor, 
honorary  fellow  of  pharmacy,  University 
of  Manchester,  and  a  member  of  the 
CSM,  has  been  appointed  to  the 
Committee  on  Dental  and  Surgical 
Materials. 


■  A  memorial  service  for  the  late  Cyril 
Maplethorpe  (C&D  November  5,  p829)  is 
to  be  held  at  the  University  Church  of 
Christ  the  King,  Gordon  Square,  London 
WC1,  at  12  noon  on  Friday,  December  9. 


Seconds  out . . . 


Can  you  make  out  where  you  stand  on  the 
discount  clawback  after  last  week's 
reports  on  activities  in  the  courts  and  an 
apparent  capitulation  by  the  Department 
of  Health?  I'm  blowed  if  I  can.  1  admit 
that  I'm  very  tempted  to  rub  my  hands 
like  Scrooge  as  I  pocket  the  extra  profit  I 
thought  I'd  lost  —  then  to  go  out  on  a 
Christmas  spending  spree  while  I  may, 
knowing  it's  likely  to  be  a  very  chilly  late 
Winter,  Spring  .  .  .  and  Summer? 

Then,  on  second  thoughts,  I 
remember  that  I  didn't  have  much  extra 
profit  in  the  first  place  —  I'd  hardly  had 
any  because  I  was,  at  first,  pretty  dumb 
about  accepting  what  was  on  offer  from 
the  wholesalers.  I  had  this  naive 
impression  for  a  long  time  that  if  we  took 
the  discounts  it  would  spell  the  end  of 
RPM,  and  wholesaler  services  and  credit 
might  diminish.  How  could  I  have  been  so 
blind? 

So  in  my  book,  it's  still  my  money  the 
DHSS  is  giving  back  to  me  and  apparently 
threatening  to  take  away  again  when  the 
legal  actions  have  quietened  down.  I 
suppose  there's  no  chance  of  the  PSNC 
being  able  to  prove  after  all  that  the 
averaging  system  has  worked  against  me 
now  that  they  have  a  breathing  space?  We 
naives  never  give  up  hope,  do  we? 


Advertisements 


I  do  not  know  if  my  staff  are  genuine 
sadists  or  just  sharply  inclined  to  humour, 
but  last  week  two  of  them  turned  up  with 
copies  of  the  same  advert  from 
Sainsbury's  which  made  special  offers  on 
a  whole  range  of  medicines.  I  found  it 
pure  pain,  and  am  coming  to  think  that 
our  position  regarding  some  of  the 
manufacturers  who  support  such 
promotions  demands  re-appraisal. 

How  would  it  be  if  I  were  to  chuck  out 
all  patents  and  concentrate  on  half-a- 
dozen  products  in  any  one  category,  from 
makers  who  for  whatever  reason  have 
shown  they  believe  pharmacy  is  the 
proper  outlet  for  medicines? 
Supplemented  by  a  couple  of  first-class 
nostrums?  I  reckon  I  have  been 
established  long  enough  for  the  bulk  of 
my  customers  to  accept  my  word  that 
what  I  was  offering  was  proper,  because  I 
said  so. 

I  might  lose  a  few  sales?  Yes  I  might, 
but  I  cannot  help  feeling  I  have  got  my 
shop  all  wrong  anyway,  what  with 
stocking  a  dozen  varieties  of  things  like 
Anadin  or  Beechams  or  whatever.  The 
power  of  the  box  is  overrated,  particularly 
if  not  just  I  but  all  pharmacists  cried  halt 
to  the  current  merchant  adventurism 


which  buds  yet  more  ridiculous  variations 
on  an  unnecessary  theme  every  month.  I 
shall  pluck  up  courage  one  day  .  .  , 
sooner  rather  than  later  too,  just  to  see 
what  will  happen. 


Sweet  reason? 


Once  more  I  look  at  the  latest  news  and 
wonder  if  its  only  me  who  feels  a  sense  of 
wonder  at  the  eternal  gullibility  of  the 
consumers  of  our  wee  world.  Currently  I 
pander  to  those  with  a  forbidden  sweet 
tooth  who  can't  dare  eat  real  sugar  but 
hasten  to  silence  the  cries  of  their  palates 
with  the  saccharrin  substitutes.  Firstly, 
the  real  saccharrin,  then  the  aspartames 
—  whose  sales  as  I  expected  have  been  a 
good  deal  slower  than  the  over 
enthusiastic  sell-in  led  us  to  expect.  About 
a  third  of  estimate,  by  my  reckoning,  and 
few  of  the  repeats  we  were  told  would 
follow.  I  think  it  too  expensive  after  the 
first  try-on. 

But  now  we  are  to  get  another  which  is 
actually  claimed  to  prevent  tooth  decay! 
Obviously,  wonders  will  never  cease.  1  do 
not  know  why  I  am  in  business  really, 
because  my  professional  inclination  is  to 
educate  suckers  (of  sweets)  to  the 
discipline  of  re-training  their  palates  and 
stomachs  to  accept  foods  not  mucked 
about  by  our  clever  manufacturers,  so  as 
to  enjoy  the  untainted  flavour  of  good 
food.  I  call  this  nothing  but  sweet  reason. 
If  my  basic  practice  allowance  recognised 
the  work  put  in  on  simple  education  for 
better  habits,  then  the  money  spent  could 
produce  a  quantifiable  reduction  in  ill 
health. 


Direct  sell 


But  does  this  justify  the  direct  selling  in 
homes  of  a  variety  of  "mineral 
supplements  and  vitamins",  by  a  firm 
called  Nutrilite?  I  wouldn't  have  thought 
so,  since  such  operations  are  always  based 
on  purely  commercial  grounds, 
commissions  and  sheer  selling.  Few 
people  need  vitamins,  if  they  eat  good 
food.  We  already  have  firms  punting 
vitamins  in  our  area  by  means  of  part- 
time  moonlighters  who  are  so  fired  by 
evangelistic  zeal  that  they  even  tried  to 
make  me  an  agent!  Now  that's  what  I  call 
selling!  But  it  has  little  to  do  with  ethics. 
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Parallel  importing  soon 
from  a  major  wholesaler? 

Unichem  managing  director  Peter  Dodd  has  challenged 
the  Government  to  act  over  parallel  importing,  or  face 
the  prospect  of  one  or  more  of  the  major  wholesalers 
starting  the  practice  ".  .  .  certainly  within  the  next  four 
months,  probably  sooner".  The  DHSS  believes  parallel 
imports  are  worth  £10m  per  annum:  Peter  Dodd  says  the 
figure  is  around  £120m. 


Despite  Peter  Dodd's  challenge  to  the 
Government  to  act  over  parallel 
importing  —  either  to  regularise  the 
practice,  or  to  stop  it  —  he  believes  the 
DHSS  will  do  nothing.  "They  will  take  a 
parochial  departmental  view  having 
calculated  that  the  saving  on  the  cost  of 
drugs  will  more  than  cover  the  increased 
cost  of  unemployment  benefit  for  those 
forced  out  of  work. 

"The  problems  of  the  increase  of 
unemployment,  reduction  in  investment 
by  manufacturers  and  the  destruction  of 
the  healthy  net  balance  of  payments 
brought  in  by  those  manufacturers,  will 
all  be  the  problems  of  other 
departments,"  Mr  Dodd  said.  He  was 
speaking  last  week  at  "Medicines 
distribution  —  What  next?",  a 
conference  organised  by  Macfarlane 
Conferences  Ltd. 

Mr  Dodd  went  on  to  say  his  views  on 
the  problem  of  parallel  imports  were  very 
simple.  The  UK  was  a  member  of  the 
European  Community  and  must  comply 
with  Community  law.  However,  of  those 
currently  engaged  in  this  practice,  there 
were  a  number  who  did  it  in  a  totally 
irresponsible  fashion,  with  little  regard  to 
the  well-being  of  the  consumers.  In  his 
view  the  time  had  come  when  the 
Government  had  to  take  a  decision  to 
protect  the  health  of  the  nation. 

At  present,  a  state  of  uncertainty 
exists;  a  Regulation  introduced  with  a 
view  to  catering  for  the  needs  of  a  small 
minority  of  people  was  being  used  to 
circumvent  the  clearance  procedure 
envisaged  in  the  Medicines  Act.  If 
unfettered  parallel  importing  was  to  be 


permitted,  the  Government  should  say  so 
openly  and  then  it  would  be  undertaken 
by  the  reputable,  bona  fide  wholesalers, 
who  would  apply  the  necessary  controls  to 
eliminate  most  of  the  dangers. 

'Stop  vacillating' 

However,  if  the  Government  wished  to 
stop  the  parallel  import  business  as  it  was 
currently  carried  on,  then  it  was  time  it 
stopped  vacillating.  Despite  the  no  doubt 
commendable  intentions  of  the  European 
Commission  in  Brussels  to  remove  trade 


barriers  within  the  Common  Market,  the 
fact  remained  that  each  Member  State, 
including  our  Government,  was  entitled 
to  decide  for  itself  which  products  might 
be  sold  within  its  territory.  Accordingly, 
the  Government  could  very  easily  regain 
control  of  the  present  situation  by  way  of 
a  Statutory  Instrument  introducing  the 
necessary  Regulations. 

The  proper  forum  for  deciding 
whether  or  not  such  a  Regulation  was  in 
conformity  with  Community  Law  would 
probably  be  the  European  Court  of 
Justice  in  Luxembourg.  The  matter  could 
be  resolved  in  one  of  two  ways.  An  action 
could  be  brought  by  the  Commission 
against  the  British  Government,  or  the 
Treaty  of  Rome  could  be  used  as  a 
defence  in  an  action  in  the  UK  courts. 
Such  a  procedure  was  likely  to  take  at 
least  two  years  (and  probably  more),  and 
durirjg  this  time  it  might  be  possible  that 
drug  prices  and  wholesalers'  margins 
throughout  the  Community  would  be 
standardised. 

Failure  on  the  part  of  the  Government 
to  take  action  in  this  field  would,  certainly 
within  the  next  four  months,  probably 
sooner,  result  in  one  or  more  of  the  major 
pharmaceutical  wholesalers  entering  the 
field  of  parallel  importing.  At  this  stage, 
most  of  the  other  wholesalers  would 
follow  suit  and  it  would  be  more  difficult 
for  action  to  be  taken  to  stop  it.  If  this  is 
the  Government's  intention,  then  it 
should  say  so  openly  rather  than  just  wait 
for  the  inevitable  to  come  about, 
concluded  Mr  Dodd. 


How  big  a  problem? 

Different  views  of  the  scale  of  parallel 
importing  were  expressed  during  the 
conference. 

A  DHSS  officer  said  he  believed 
parallel  importing  was  a  problem  for 
the  future;  the  trade  was  worth  no 
more  than  £  10m  at  present.  Otherwise 
manufacturers  would  have  made  more 
representations  to  the  Department 
about  trade  loss. 

A  Smith,  Kilne  and  French  spokes- 
man said  discussions  with  three  other 
manufacturers  that  day  had  shown 
parallel  imports  were  taking  £1 1  Vim 
worth  of  the  annual  UK  sales  of  six 
products  made  by  the  four  companies. 

And  Peter  Dodd,  after  the 
conference,  said  Unichem  were  losing 
about  10  per  cent  of  their  monthly 
£25m  ethical  sales  to  imports  —  or 
£30m  a  year.  As  Unichem  had  around 
23  per  cent  of  the  overall  market,  this 
put  the  total  of  parallel  imports  at 


about  £120m  pa,  Mr  Dodd  said. 

The  scale  of  the  problem  did  not 
bother  one  of  the  speakers,  Dr  Michael 
Wilson,  deputy  chairman  of  the 
General  Medical  Services  Committee, 
just  the  fact  that  it  existed  at  all.  What 
concerned  Dr  Wilson  was  that,  if  he 
prescribed  a  product  previously 
detailed  to  him  by  a  manufacturer,  the 
patient  received  that  product.  If  the 
patient  received  something  else, 
because  of  parallel  importing,  it  broke 
Dr  Wilson's  confidence  in  the  industry 
and  the  distribution  network.  "I 
would  suggest  to  the  DHSS  they 
should  act  now,  before  there  is  a  total 
breakdown  of  confidence." 

Another  speaker,  Alan  Smith, 
chief  executive  PSNC,  said  that  if  the 
problem  was  of  the  scale  suggested,  he 
was  surprised  the  drug  testing  scheme 
had  not  turned  up  a  parallel  imported 
medicine  whose  quality  differed  from 
that  required  in  the  Drug  Tariff  or  was 
not  of  the  quality  ordinarily  required 
for  medical  purposes.   


Methanol 


Also  to  AR 
specification. 


James  Burrough  pic 

Fine  Alcohols  Division  60  Montford  Place  London  SE11  5DF  Tel:  01  -735  8131 
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Mrs  B.  Bevis  of  Eastcote,  Middlesex 
the  winner  of  a  recent  Slimgard 
competition  being  presented  with  her 
prize,  a  £250  Co-op  voucher,  by  Mr 
Peter  Troughton,  MPS,  superintendent 
pharmacist  and  Mr  Shulkind,  Ruislip 
branch  manager  of  CFIS  chemists 


'Government  fails  in 
its  responsibility' 

The  Government  had  a  direct 
responsibility  for  parallel  imports  said  Mr 
Albert  Slow,  managing  and  financial 
director  of  Macarthys  Pharmaceuticals 
pic,  giving  his  views  on  the  responsibility 
of  wholesalers.  "It  is  one  they  have 
demonstrably  failed  to  meet. 

"The  Minister  has  been  aware  for 
some  time  that  the  incidence  of  parallel 
imports  was  different,  both  in  character 
and  quantity,  to  that  envisaged  by  the 
Medicines  (Exemption  from  Licence) 
Importation  Order  1978,  but  proceeds  on 
the  assumption  all  such  imports  are 
obtained  from  accredited  sources,"  said 
Mr  Slow.  "On  what  basis  is  this 
assumption  made?  I  am  under  the  clear 
impression  that  neither  he,  nor  his 
ministry,  are  able  to  quantify  the  level  of 
such  imports." 

Mr  Slow  said  drugs  were  not  ordinary 
merchandise:  "Proper  regulation  of  the 
market  is  essential.  If  parallel  imports  are 
to  be  permitted,  then  let  us  know  the 
terms  and  conditions  under  which  we  may 
proceed.  At  the  moment  the  wholesale 
industry  is  exercising  considerable 
restraint."  Mr  Slow  said  the  Government 
would  rue  the  day  if  "unfortunate 
events"  occurred  or  serious  harm  was 
caused  to  the  wholesale  network. 

At  present  any  entrepreneur  could 

Imports  £126m  cost  to 
balance  of  payments? 

Up  to  3,500  jobs  could  be  lost  in  the  UK 
manufacturing  industry,  and  £126m  from 
the  balance  of  payments,  if  parallel 
importing  was  to  take  20  per  cent  of  the 
domestic  market,  suggested  Mr  Bill 
Gerard,  managing  director  Roche 
Products  Ltd. 

He  based  his  projection  on  1980 
industry  figures  and  assumed  that:  prices 
of  parallel  imports  are  no  less  than  55  per 
cent  of  the  UK  price;  overseas  dealers  take 
a  10  per  cent  mark  up;  additional 
handling  charges  and  administration  add 
5  per  cent;  the  parallel  importers'  price  to 
the  pharmacist  is  15  per  cent  less  than 
current  UK  price,  and  that  UK  industry 
has  a  gross  margin  of  50  per  cent. 

The  UK  value  of  parallel  imports 
would  be  £208m,  said  Mr  Gerard,  for 
which  the  importer  has  paid  £126m  and 
added  a  handling  charge  of  £6m,  and  the 
pharmacist  has  paid  £177m.  The  overseas 
dealers'  margin  would  be  around  £10m, 
the  incremental  profit  to  the  importer 
would  be  £45m  and  £31m  to  the 
pharmacist. 


become  a  wholesaler  provided  he  could 
obtain  terms  from  a  manufacturer  and 
obtain  a  wholesale  dealers  licence  ( 1 ,500 
such  licences  had  been  issued  although 
there  were  only  41  bona  fide  wholesalers). 
The  only  guidelines  for  the  wholesaler  and 
its  inspectorate  was  the  statement  of 
"Good  pharmaceutical  wholesale 
practice".  This  was  a  good-housekeeping 
guide  and  made  no  mention  of  the 
breadth  or  adequacy  of  stockholdings. 

lA  duty  of  care' 

Mr  Slow  said  the  wholesaler  owed  the 
pharmacist  a  duty  of  care,  just  as  much  as 
the  pharmacist  owed  that  duty  to  his 
patient.  He  was  within  the  "warranty 
chain"  and  must  ensure  the  goods  sold 
were  of  merchantable  quality  and  had  a 
UK  product  licence:  therefore  the 
wholesaler  must  be  very  certain  as  to  the 
source  of  the  supply.  "Any  person 
handling  potent  products  such  as  drugs, 
who  deviates  from  the  established  supply 
channels,  does  so  at  their  peril  and  to  the 
possible  detriment  of  the  ultimate 
patient." 

In  the  future  there  would  have  to  be 
greater  regulation  of  the  control  and 
movement  of  drugs,  particularly  as 
commercial  and  government  pressures 
increased.  And,  if  free  movement  of 
goods  prevailed  within  the  EEC,  Mr  Slow 
envisaged  much  more  stringent  control 
would  be  placed  on  the  wholesaler  in  the 
area  of  identification  and  quality  control 
facilities. 

Mr  Gerard  said  this  would  be  paid  for 
from  the  £104m  loss  of  profit  to  the 
industry  and  result  in  a  reduction  in  the 
balance  of  payment  of  £126m,  and  a  job 
loss  within  the  industry  of  3,500. 

He  believed  there  would  also  be  a 
parallel  loss  of  20  per  cent  of  UK 
pharmaceutical  exports,  with  a  further 
loss  of  profit  of  75m.  The  combined  loss 
of  profit  of  £179m  would  reduce  the 
balance  of  trade  by  £276m,  with  a 
corresponding  loss  of  6,000  jobs  in  all. 


Melinda  Barry,  OTC  buyer  at 


Macarthys,  Wembley,  receiving  the 
video  recorder  she  won  in  a 
competition  held  at  Chemex  '83  by 
Robinson's  of  Chesterfield.  With  her 
are  Brendan  Keane,  sales  manager, 
and  John  Ayers  (right)  of  Macarthy's 


At  present  Government  did  not  get 
any  benefit  from  the  lower  prices  paid  for 
parallel  imports.  In  any  case,  said  Mr 
Gerard,  the  Pharmaceutical  Price 
Regulation  Scheme  ensured,  because  it 
was  a  profit  based  system,  that  the 
remaining  products  supplied  by  the  UK 
market  increased  in  price.  The  exchequer 
also  lost  tax  on  UK  industry  profits  and 
couldn't  get  its  hands  on  overseas  profits. 

Mr  Gerard  said  most  economists 
agreed  any  loss  on  the  balance  of 
payments  had  a  ten-fold  adverse  effect  on 
the  British  economy.  Hence,  if  parallel 
imports  take  20  per  cent  of  the  UK 
market,  the  adverse  effect  on  the  British 
economy  would  be  a  loss  of  at  least 
£1  billion. 


A  solution? 


Dispensing  original  packs  —  with  tear- 
off  labels  that  can  be  attached  to  the 
prescription  showing  the 
manufacturer,  batch  number,  price, 
product  licence  number  and  place  of 
purchase  —  would  solve  many 
problems,  among  them  parallel 
importing.  This,  the  only  suggestion 
put  forward  during  the  day  as  a 
solution  to  the  problem  of  parallel 
importing,  was  made  by  the 
Pharmaceutical  Services  Negotiating 
Committee's  chief  executive,  Alan 
Smith. 

Pharmacists  would  be  reimbursed 
their  actual  acquisition  costs,  Mr 
Smith  said.  If  they  wanted  a  quality 
product  from  a  supplier  who  provided 
a  good  service,  they  would  be  paid 
accordingly.  But,  if  they  bought  a 
cheaper  product  from  a  dubious 
source  because  of  price  difference, 
they  would  be  paid  the  lower 
acquisition  price.  Removing  the  profit 
motive  at  source  would  stem  parallel 
importing,  said  Mr  Smith. 

He  couldn't  see  any  government 
legislating  against  parallel  importing 
while  Britain  was  a  member  of  the 
EEC,  which  was  wedded  to  free 
movement  of  trade  and  personnel. 
Any  change  in  legislation,  Mr  Smith 
predicted,  would  facilitate  and 
regularise  parallel  importing. 
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Distance  learning:  'cases 
for  consideration  —  skin' 

Dr  Norman  Westwood,  who  pioneered  the  Leicester 
Polytechnic  Distance  Learning  Scheme  for  pharmacists, 
is  publishing  another  module  in  the  series,  on  skin 
problems. 


"Cases  for  consideration  —  skin"  is  a 
departure  from  the  format  of  the  previous 
modules  on  the  lungs  and  cardiovascular 
system.  Its  80  pages,  with  over  60  colour 
photographs,  contain  all  the  pharmacist 
needs  to  know  about  skin  conditions, 
claims  Dr  Westwood.  It  would  also  be  of 
interest  to  medical  practitioners,  he  adds. 

He  sees  the  book  as  one  which  can 
actually  be  used  by  pharmacists  to  help 
them  counterprescribe,  and  make 
accurate  decisions  about  referral.  "I  am 
concerned  that  community  pharmacists 
have  a  lot  of  academic  stuff  thrown  at 
them  which  they  do  not  see  as  directly 
relevant.  This  book  is  full  of  pictures  of 
real  cases." 

An  atlas 

The  book  is  convenient  to  use,  says  Dr 
Westwood,  and  can  be  used  for  browsing, 
as  an  atlas  of  skin  complaints,  or  to  test 
knowledge  of  skin  conditions.  Cases  are 
presented  as  a  series  of  challenges  —  the 
reader  has  to  work  out  the  condition  from 


the  indications  given  by  a  patient.  "It  can 
be  used  as  a  personal  audit,"  says  Dr 
Westwood.  "See  how  you  get  on  with 
each  case,  then  turn  the  page  to  see  what 
the  specialist  makes  of  it.  The  idea  is  that 
the  reader  can  concentrate  on  one  case  at 
a  time  without  having  to  wade  through  a 
textbook  on  skin  physiology  first." 

The  author 

The  author  of  the  book  is  Dr  D.A.  Burns, 
a  consultant  dermatologist  in  the 
Leicester  area.  The  book  is  available  to 
pharmacists  at  £8  (including  postage, 
marking  of  answers  to  questions  and 
return  of  credits).  At  the  end  of  the  book 
there  is  a  series  of  questions;  by 
completing  these  as  evidence  to  the 
Department  of  Health  that  the  book  has 
been  read  it  is  possible  to  get  the  cost  re- 
imbursed through  most  Regional 
Pharmaceutical  Officers.  Leicester 
Polytechnic  also  awards  formal  credits  to 
those  who  complete  the  questions  with  the 
module  successfully. 


Previous  books  have  been  approved 
by  the  College  of  Pharmacy  Practice  for 
its  continuing  education  requirement,  and 
Dr  Westwood  sees  no  reason  for  the  skin 
book  to  be  any  different. 

Is  Dr  Westwood  not  concerned  that  he 
is  encouraging  pharmacists  to  diagnose 
and  prescribe?  He  concedes  that  the  book 
may  get  someone's  back  up,  but  says:  "It 
is  a  strange  state  of  affairs  to  contend 
with  when  people  regularly  come  in  to 
pharmacies  and  expect  pharmacists  to 
give  them  something  for  their  skin 
condition.  They  can't  do  that  without 
first  deciding  whether  or  not  they  should 
be  dealing  with  the  condition!" 

If  you  don't  know . . . 

Regarding  the  photographs  below,  which 
are  taken  from  the  book,  Dr  Westwood 
makes  the  point:  "If  you  don't  know 
what  this  common  condition  is,  perhaps 
you  should  send  for  the  book." 

Inquiries  and  orders  should  be 
addressed  to  Dr  Norman  Westwood, 
Distance  Teaching  Unit,  School  of 
Pharmacy,  Leicester  Polytechnic,  PO  Box 
143,  Leicester  LEI  9BH  (tel  0533  551551). 


The  "case"  outlined  below  is  a  typical 
example  of  how  the  reader  is  challenged 
with  a  problem.  It  is  followed  by  a  page  of 
discussion  by  the  specialist 


Figure  1  Figure  3 

A  26  year  old  man  was  seen  complaining  of  an  itchy  rash  in  the  groins.  He  stated  that  the  rest  of  his  skin  was  normal,  but  on  specific 
questioning  admitted  to  having  intermittent  problems  from  "athlete's  foot"  for  many  years. 

Examination  There  was  a  symmetrical  eruption  in  the  groins  (fig  1).  The  edges  of  the  affected  areas  were  well  demarcated  (fig  2).  There 
was  scaling  in  the  web-spaces  between  the  toes  (fig  3)  and  several  toe-nails  showed  sulphur-yellow  streaks  in  the  nail  plates  (fig  4). 
What  is  the  problem"?  (Answer  on  pi 036). 
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Don't  miss  out  on 
rour  share  of  this  great 
pharmacy  success ! 


Each  tablet  contains: 
Paracetamol  PhEur  500mg 
Phenylpropanolamine  Hydrochloride  BP  25mg. 
Dosage:  Adults-two  tablets  initially  followed 
by  one  tablet  every  four  hours. 
RSP:  1 5  tablets  99p,  30  tablets  £  1 .65. 


£1,000,000  TV  support  right  through  to 
larch  1984!    Over  180  spots  in  the  peak 
ough/cold  season! 


The  effective  formula  to  treat  congestion  and  pain 


VARI\ER 
\LAMB< 


For  further  product  information  contact  Warner-Lambert  (U.K.)  Limited,  Southampton  Road,  Eastleigh,  Hampshire  S05  5RY  Tel:  0703  619791 

♦Trade  mark  R83389 


PRESCRIPTION  SPECIALITIES 


Neocon  1/35  tablets 


Manufacturer  Ortho-Cilag 
Pharmaceutical  Ltd,  PO  Box  79 
Saunderton,  High  Wycombe,  Bucks 
Description  Peach  coloured  !4in  diameter 
circular  tablets  with  flat  faces  and 
bevelled  edges,  engraved  "Ortho"  on 
each  side,  each  containing  norethisterone 
ling  and  ethinyloestradiol  35mcg 
Indications  Oral  contraception 
Dosage  A  28-day  cycle  of  one  tablet  daily 
for  21  days  followed  by  seven  tablet-free 
days.  For  initial  therapy  the  first  tablet  is 
taken  on  the  fifth  day  of  the  menstrual 
cycle,  counting  the  first  day  of  bleeding  as 
day  one.  During  the  first  14  days  of  the 
first  course  an  additional  form  of 
contraception  should  be  used.  If  the 
patient  misses  more  than  one  tablet,  she 
should  begin  taking  tablets  again  as  soon 
as  remembered  and  use  an  additional 
method  of  contraception  until  the  next 
withdrawal  bleed.  Should  bleeding  fail  to 
occur  the  possibility  of  pregnancy  should 
be  excluded  before  starting  the  next  pack 
Contraindications  Existing  vascular 
disorders,  sickle  cell  anaemia,  impaired 
liver  function,  congenital  or  existing 
disorders  of  lipid  metabolism,  breast 


Coronitro  spray 


Manufacturer  MCP  Pharmaceuticals  Ltd 
Simpson  Parkway,  Kirkton  Campus, 
Livingston,  West  Lothian  EH54  7BH 
Description  Metered  dose  aerosol  giving 
200  doses  of  0.4mg  glyceryl  trinitrate  for 
buccal  administration 
Indications  Treatment  and  prophylaxis  of 
angina  pectoris 

Dosage  and  administration  Adults:  one  or 
two  puffs  as  required  for  the  relief  of 
anginal  pain  or  for  short  term  prophylaxis 
before  physical  or  emotional  stress. 
Occasionally  up  to  three  puffs  ( 1 .2mg) 
may  be  required  in  severe  cases  —  in  no 
circumstances  should  this  be  exceeded. 
Coro-nitro  is  for  buccal  administration 


T/Gel  shampoo 


Distributors  Farillion  Ltd,  Bryant 
Avenue,  Romford,  Essex  RM3  OPJ 
(manfactured  by  Neutrogena  (UK)  Ltd) 
Description  Medicated  shampoo 
containing  Neutar  coal  tar  extract  2  per 
cent  in  a  bland  shampoo  base  consisting 
of  purified  water,  sodium  laureth 
sulphate,  cocamide  DEA, 
eocamidopropyl  betaine,  fragrance, 
imadazolidinyl  urea,  methylparaben, 
propylparaben,  tetrasodium  EDTA,  citric 
acid 

Indications  An  aid  in  the  treatment  of 


carcinoma,  undiagnosed  abnormal 
vaginal  bleeding,  pregnancy 
Warnings  An  increased  risk  of 
intravascular  clotting  has  been  reported. 
The  increased  risk  has  been  estimated  to 
be  four  to  1 1  times  higher  for  users 
compared  to  non-users.  Because  of  this 
therapy  should  be  discontinued  at  least  six 
weeks  prior  to  eletive  surgery.  Caution 
should  be  exercised  in  women  with  a 
history  of  hypotension.  Liver  tumours 
have  been  reported.  Pregnancy  should  be 
ruled  out  before  initiating  administration. 
See  data  sheet  for  fuller  details. 
Precautions  Examination  of  pelvic 
organs,  breasts  and  blood  pressure  should 
precede  any  prescribing.  See  data  sheet 
for  list  of  conditions  which  may  be 
influenced  by  oral  contraceptives 
Side  effects  Those  most  commonly 
reported  in  early  cycles  include 
breakthrough  bleeding,  spotting,  nausea, 
vomiting  and  other  GI  distrubances. 
Other  side  effects  include  change  in 
menstrual  flow,  change  in  weight, 
oedema,  amenorrhoea  and  breast  changes 
Packs  Carton  containing  three  pushpacks 
of  21  tablets  (£1.80) 
Supply  restrictions  Prescription  only 
Issued  December  1983. 


and  patients  should  be  warned  not  to 
inhale  the  spray.  The  aerosol  should  be 
held  upright  and  close  to  the  mouth 
during  use.  The  spray  should  be  directed 
into  the  mouth,  onto  or  under  the  tongue 
Contraindications,  precautions  etc  Do  not 
use  in  patients  with  hypotensive  disorders, 
cerebral  trauma  and  those  with  a  known 
hypersensitivity.  Patients  who  smoke 
should  be  warned  not  to  use  the  product 
near  a  naked  flame  —  there  may  be  a  brief 
sputtering  flare  if  directed  at  a  flame. 
Adverse  effects  as  for  other  GTN 
preparations 

Packs  Aerosol  containing  200  metered 
doses  of  0.4mg  GTN  (£4.54).  Stable  for 
three  years  if  correctly  stored 
Supply  restrictions  Pharmacy  only 
Issued  December  1983. 


scalp  psoriasis,  dandruff,  seborrheic 
dermatitis 

Administration  Wet  hair  thoroughly  and 
apply  a  liberal  amount  of  gel.  Massage 
into  scalp  and  leave  for  several  minutes. 
Rinse  thoroughly  and  repeat 
Warnings  For  external  use  only.  Do  not 
apply  to  acutely  inflamed  or  broken  skin. 
In  rare  circumstances  temporary 
discolouration  of  blond,  bleached  or 
tinted  hair  may  occur.  Avoid  contact  with 
eyes.  Store  away  from  direct  sunlight 
Packs  Bottles  of  125ml  (£2.49) 
Supply  restrictions  GSL  —  available  on 
FP10  for  indications  shown  above 
Issued  December  1983. 


Conveen  on  FP10 


The  Conveen  drainage  bag  from 
Coloplast  (code  5062)  is  now  available  on 
prescription,  but  the  pair  of  Velcrobands 
is  no  longer  included  in  each  box  of  10 
bags.  The  Velcrobands  (code  5050)  are 
available  in  outers  of  10  pairs  as  a 
separate  item  on  FP10  (£1.90  per  pair). 
Coloplast  Ltd,  Bridge  House,  Orchard 
Lane,  Huntingdon,  Cambs  PE18  6QT. 


Data  sheet  update 


Meruvax  II  (rubella  virus  vaccine,  live) 
for  immunisation  against  German 
Measles  is  to  have  two  contra-indications 
deleted  from  its  data  sheet.  They  are: 
"history  of  convulsions.  Parental  history 
of  non-traumatic  epilepsy."  This 
amendment  is  on  the  instructions  of  the 
DHSS.  Thomas  Morson 
Pharmaceuticals,  Hertford  Road, 
Hoddesdon,  Herts  EN  11  9BU. 


Corgard  repacked 


Squibb  are  repackaging  Corgard  40  and 
80  mg  tablets  in  28  day  compliance  packs 
(£9  and  £13.03  respectively)  which  will 
replace  the  100  tablet  bottles.  These 
should  not  be  returned  for  credit  and  will 
be  phased  out  during  December.  E.R. 
Squibb  &  Sons  Ltd,  Reeds  Lane, 
Moreton,  Mersey  side  L46  1QW. 


Tiempe  200mg 


DDSA  have  added  a  200mg  strength 
tablet  to  their  branded^generic  Tiempe 
(trimethoprim)  (100  tablets,  £8  trade). 
DDSA  Pharmaceuticals  Ltd,  310  Old 
Brompton  Road,  London  SW5  9JQ. 


Keflex  colour  change 


The  colour  of  granules  for  Keflex 
suspension  125mg  per  5ml  is  changing  to  a 
deeper  pink,  effective  on  stock 
despatched  from  early  December.  This 
makes  no  difference  to  the  formulation. 
The  first  six  months  of  new  stock  will  be 
marked  "colour  change"  on  the  label.  Eli 
Lilly  &  Co  Ltd,  Kingsclere  Road, 
Basingstoke,  Hants  RG21  2XA. 


Phensdyl  100ml 


The  125ml  counter  pack  of  Phensedyl  is 
being  replaced  by  a  100ml  bottle  (£0.68 
basic  NHS,  £1.02  retail  ex  VAT).  May  & 
Baker  Ltd,  Dagenham,  Essex  RM 10  7XS. 


1020 


Chemist  &  Druggist  3  December  1983 


COUNTERPOINTS 


Galenic  skincare  in  three  ranges 
based  on  Avene  spa  water 


Two  more  clients 
in 


Concept  Pharmaceuticals  are  introducing 
three  ranges  of  skin  care  products  to  treat 
specific  conditions  —  sensitive,  ageing  or 
dehydrated  skins. 

The  Galenic  moisturising  range  for 
dehydrated  skin  comprises  a  cleansing 
lotion  (£4.50),  moisturising  lotion  (toner) 
(£4.50),  day  cream  (£5)  and  night  cream 
(£6.50).  All  are  hypo-allergenic. 

Products  in  the  Avene  range  for 
sensitive  skin  are  based  on  Avene  spa 
water  which  is  said  to  have  a  soothing 
effect  and  reduce  hyper-reactivity.  The 
cleansing  lotion  (£5)  contains  no  detergent 
and  is  claimed  to  cleanse  the  most 
sensitive  skins  without  irritation.  The 
thermal  water  spray  (£3.75)  is  an  atomiser 
containing  the  pure  spa  water  under 
nitrogen  pressure.  It  may  be  used  as  a 
toner  and  for  its  soothing  effect  after 
exposure  to  the  sun.  The  stabilising 
emulsion  (£5)  is  particularly  suitable  for 
normal  or  greasy  skins  which  have 
become  sensitive  and  the  compensating 
cream  (£7.50)  is  a  night  cream  for  dry  and 
very  dry  skins.  The  cream  masque  (£5)  is 
not  a  cleansing  masque  but  a  means  of 
prolonging  the  desensitising  effect  of 
Avene  water. 

For  ageing  skin  there  is  a  Galenic 
tissue  regeneration  coffret  (£19.50)  —  a 
regenerating  liquid  made  up  by  combining 
the  contents  of  an  ampoule  with  a  sterile 
powder  of  human  placenta  extract.  This 
combination  is  used  on  alternate  evenings 
with  the  treatment  cream.  The  regimen, 
which  takes  21  days,  is  recommended  for 
use  two  or  three  times  a  year.  The  tissue 
regeneration  cream  is  also  available  in  a 
tube  (£6)  or  pot  (£7.50)  for  use  between 
treatments. 

The  products  are  already  in  about  20 
department  stores  where  they  are  being 


The  Galenic  range 

sold  by  Galenic  consultants  and  next  year 
the  company  intends  to  offer  them 
through  "cosmetic-orientated" 
pharmacies,  where  they  would  be 
supported  by  properly  trained 
consultants.  Concept  would  train  existing 
pharmacy  staff  who  would  be  expected  to 
have  a  good  basic  knowledge  of  skin  care. 

Press  advertising  is  being  planned  for 
early  next  Summer.  Concept 
Pharmaceuticals  Ltd,  59  High  Street, 
Rickmansworth,  Herts  WD3  2D  A . 

DP8  trade  bonus 

An  offer  to  the  trade  of  15  DP8  creams 
for  the  price  of  12  will  run  until  the  end  of 
January.  The  facial  hair  remover  (£3.95) 
has  recently  been  introduced  into  the  UK 
and  is  distributed  by  Catesby  Marketing 
Associates,  Catesby  House,  Mill  Lane, 
Monks  Risborough,  Aylesbury,  Bucks 
HP17  9LH. 


Two  new  big  clients  are  to  be  revealed  by 
Chemist  Brokers  at  their  January  sales 
conference.  Sales  director  Hamish  Gibson 
says  the  company  is  having  discussions 
with  two  or  three  other  major  names. 

The  company  showed  sales  of  over 
£5. 5m  in  its  first  year  of  operation,  and 
aims  to  take  them  up  to  between  £8m-£9m 
this  year.  The  Chemist  Brokers  sales  force 
presently  services  3,800  independents,  60 
ethical  and  sundries  wholesalers  and  some 
60  key  accounts,  covering  a  total  of  some 
7,500  outlets. 

This  year's  expansion  in  sales  will 
come  from  existing  clients  and  those  — 
such  as  British  Tissues,  Temana 
International  and  Pharmax  —  that  signed 
during  the  year. 

The  level  of  client  inquiry  has  been 
high,  reports  Hamish  Gibson.  "We  did 
not  expect  quite  so  many  big  names  quite 
so  quickly,  he  says,  but  we  have  come  in 
at  the  right  time  and  have  the  field  to 
ourselves  at  the  moment."  Chemist 
Brokers,  Milburn,  3  Copsem  Lane,  Esher, 
Surrey  KT10  9EP. 


Biobalm  relaunch 
with  guar  gum 

Biobalm  is  to  be  re-launched  in  December 
with  a  new  formulation  and  improved 
packaging.  The  product  (£1.79)  now 
contains  guar  gum,  which  assists 
dispersion  of  Biobalm  and  contributes 
dietary  fibre,  and  camomile  powder 
which  is  included  for  its  calming  effects 
and  flavour.  Modern  Health  Products 
Ltd,  Phoenix  Wonks,  Davis  Road, 
Chessington,  Surrey  KT9  1 TH. 


WILL  BURNS 
5POILYOUR 
USTOMERS' 
HRISTMAS? 


far  mimp  hmws  8  sealifs 


All  the  extra  cooking  at  Christmas  multiplies  the  danger 
of  minor  burns  and  scalds  for  your  customers,  and  effective 
treatment  for  these  accidents  depends  on  a  reliable  remedy 
being  close-at-hand. 

So  now  is  the  time  to  make  sure  that  your  customers 
are  protected  by  prominently  displaying  Burneze-specially 
formulated  to  bring  fast  relief  from  minor  burns  and  scalds. 

Another  Guaranteed  Product  from  International  Laboratories  Ltd. 
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more 


add  three 
foods 


Three  new  varieties  of  infant  foods  have 
been  introduced  by  Milupa.  These  include 
sunshine  orange  breakfast,  which  is 
gluten-free  and  contains  corn  with 
oranges  and  added  vitamins;  Autumn 
vegetable  hotpot,  a  dinner-time  savoury, 
and  Caribbean  fruit  dessert,  designed  to 
give  "a  taste  of  the  tropics."  Ingredients 
in  the  dessert  include  passion  fruit, 
pineapple,  apple  and  banana. 

The  launch  will  be  supported  by  up  to 
100,000  "5p  off"  coupons  per  month, 
available  during  December  and  January 
through  mail  shots  and  in-store.  Special 
promotions  will  be  available  through 
Numark.  Milupa  Ltd,  Milupa  House, 
Hercies  Road,  Hillingdon,  Middx  UB10 
9NA. 


Mr  Mohammed  Patel,  MPS,  receives  a 
£25  cash  prize  from  Codis  product 
manager  Marcus  Swalwell  in  Reckitt  & 
Colman's  Codis  mystery  shopper 
promotion.  Mr  Patel  is  locum  to  Mr 
Douglas  Jolly,  MPS,  ofSelles 
Pharmacy,  Caistor,  Lines,  where  the 
Codis  dispenser  was  displayed.  Other 
mystery  shoppers  are  lined  up  to  visit 
pharmacies  throughout  the  UK 


Durex  relaunch 
more  brands 

Following  the  repackaging  and  re-launch 
of  Nu-form  extra  safe,  Fetherlite  and 
Gossamer  (C&D,  July  30,  pl84,  LRC 
Products  have  now  redesigned  the  Fiesta 
pack  and  are  introducing  Arouser  —  a 
new  super-ribbed  sheath.  The  launch  will 
be  backed  by  a  consumer  promotion. 

Fiesta  (£0.56)  is  the  most  popular 
coloured  sheath  brand  in  the  UK,  say 
LRC.  It  now  has  a  rainbow  illustration 
on-pack  to  communicate  the  range  of 
colours  available.  Fiesta  sheaths  come  in  a 
three-pack  size,  and  contain  a  random 
mix,  selected  from  six  colours  —  racing 
red,  tempting  turquoise,  midnight  black, 
electric  blue,  candid  coral  or  exotic 
emerald. 

Durex  Arouser  (£0.75),  a  super-ribbed 
product,  also  comes  packed  in  threes  with 
a  pack  illustration  of  a  parachutist. 


To  support  the  launch  of  the  two  new 
packs  a  joint  consumer  promotion  offers 
consumers  two  Sony  CHF90  cassettes  in 
return  for  three  empty  cartons  of  either 
Fiesta  and/or  Arouser.  A  header  card, 
which  fits  into  the  back  of  the  Arouser 
and  Fiesta  outers,  is  available  carrying 
details  of  the  promotion.  Leaflets 
containing  an  application  form  have  been 
produced  and  fit  into  the  header  card. 
The  offer  closes  on  February  29.  LRC 
Products  Ltd,  North  Circular  Road, 
Chingford,  London  E4  8QA. 


Natural  cosmetics 
under  Tansi  banner 

Three  presentation  kits  launch  a  range  of 
natural  cosmetics  from  Compton 
Richards.  They  include  an  eye  shadow  kit 
containing  ten  shadows  and  applicator, 
and  two  face  kits  (for  light  and  dark  skin 
tones)  which  contain  four  eyeshadows, 
two  blushers  and  two  applicators. 

The  cosmetics,  under  the  brand  name 
Tansi,  contain  natural  products  including 
jojoba  and  sunflower  oil.  They  contain  no 
animal  or  hormone  content  and  have  not 
been  tested  on  animals,  say  the  makers. 

The  kits  (£2.25)  come  in  a  display  unit 
containing  eight  each  of  the  three 


varieties;  header  card  and  leaflets 
complete  the  package.  Tansi  is  available 
through  Interhealth  Ltd,  Davis  Road, 
Chessington,  Surrey  KT9  1TH. 


Efamol  —  new  sizes 
and  promotional  unit 

Britannia  Health  have  introduced  two 
new  sizes  of  Efamol  evening  primrose  oil 
capsules:  250mg  x  50  (£4.49)  and  500mg 
x  30  (£4.60). 

A  promotional  pack  of  Efamol 
products  is  available  suitable  for  either 
counter  or  window  display.  The  unit 
contains  3  packs  of  Efamol  500  (30 
capsules);  3  packs  Efamol  250  (50 
capsules);  3  Efamol  PMP  and  3  packs  of 
Efavite  vitamin  and  zinc  tablets.  The  unit 
(trade  price  £24. 12)  is  available  from 
Pharmagen  representatives  or  through 
local  wholesalers.  Britannia  Health 
Products  Ltd,  7  High  Street,  Reigate, 
Surrey. 

Scottish  TV  campaign 
from  Askit 

Askit  Laboratories  have  two  television 
campaigns  on  STV  during  the  Christmas  / 
New  Year  period. 

A  Jaap's  health  salt  campaign  breaks 
on  December  12  and  runs  to  January  18 
utilising  20  and  10-second  commercials. 
Askit  powders  have  four  30-second 
commercials  running  from  December  5 
through  to  February  26. 

The  powders  are  also  being  supported 
on  Scottish  radio  and  in  the  local  Scottish 
Press.  Askit  Laboratories  Ltd,  93  Saracen 
Street,  Glasgow  G22  5HX. 

ON  TV 
NEXT  WEEK 


Ln  London  WW  Wales  &  West  We  Westward 

M  Midlands  So    South  B  Border 

Lc  Lanes  NE   North-east  G  Grampian 

V   Yorkshire  A     Anglia  E  Eireann 

Sc  Scotland  U      Ulster  CI  Channel  Is 

Bt  Breakfast  Television  C4  Channel  4 

All  Clear:  All  areas 

Braun  haircare:  All  areas,  C4  except  NE,So 
Braun  household  range:  Ln,M,Y,NE,So,A,Sc 
Braun  shavers:  All  areas,  C4 

Crookes  One-a-day:  All  except  CI 

Duracell:  All  except  Ln 

Karvol  capsules:  All  areas 

Nurofen:  All  except  CI 

Philishave  Double  Action:  All  except  Sc 

Poly  foam  aerosol  perm: 

Ln,M,Lc,Y,Sc,NE,We,G,B 
Sinutab:  All  areas 

Snow  fire:  C4(Y) 
Strepsils:  All  areas 

Swanson  &  Swanson  toiletries:  All  TVam  areas 
VicksSvnex:  Ln,Lc,WW,NE,A 
Vita  Fiber:  M,So,NE 
Yardley  ESP  fragrance:  All  areas 

Yardley  Father  Christmas:  All  areas 

Yardley  Gold:  All  areas  except  Ln 

Yardlev  Pure  Silk:  All  areas 


1022 


Chemist  &  Druggist  3  December  1983 


ON  THE 
6TH  JANUARY 
YOU  CAN  DISPENSE 
WITH  WORK... 


Don't  you  think  you  deserve  a  day  off9 

LRC  Products  Ltd  certainly  thinks  you  do 
That's  why  on  Friday  6th  lanuary  1984,  you  are  invited 
to  take  part  in  the  very  first  LRC/Pharmacists' 
Squash  Tournament,  at  the  South  Bank  Squash 
Centre,  Wandsworth  Road,  London  SW8 

loin  in  the  sports  and  you  might  become  the 
LRC  champion!  There  are  lots  of  other  trophies  and 
prizes  too  -  and  if  that  all  sounds  a  bit  too  energetic 
then  just  come  along  and  watch 

There  will  be  plenty  of  eats,  drinks  and 
merriment  plus  a  spectacular  exhibition  match 
between  the  British  Number  1  Hiddy  lahan  and  the 
British  Number  2  Gawain  Briars. 

The  fun  starts  at  9.30am  with  Lunch  at  1pm 
and  cocktails  and  Dinner  at  7  30pm 


HIDDY  IAHAN 


GAWAIN  BRIARS 


Don't  forget  the  whole  day  won't  cost  you  a 
penny!  So  fill  in  the  invitation  below  Make  sure  you 
let  us  know  your  standard  of  play  so  we  can  select  an 
even  opponent 

Return  your  invitation  straight  away  as  places 
unfortunately  are  limited  and  tickets  will  be  issued  on 
a  first  come  first  served  -  sorry  about  the  pun  -  basis. 

Send  your  invitations  to  Bernard  Foster,  LRC 
Products  Ltd ,  North  Circular  Road,  London  E4  8QA. 
(Tel:  01-527  2377) 

^*l  I  '>■'•/-  \\  >v\ 


r 


To  Bernard  Foster  LRC  Products  Ltd,  North  Circula 
Road,  London  E4  8QA 

Yes  please  I  would  like  to  take  part  in  the  fun  on 
lanuary  6th,  1984 

Full  Name  Mr/Mrs/Miss 

Company  

Address 


T 

71 


Postcode 


Tel 


My  playing  standard  is 

County  □  Club  Team  □ 

Club  League  □  Social  player  □  Beginner  □ 

I  would  like  to  attend  as  a  spectator  only  □ 


D  C\!D. 


COUNTERPOINTS 


Margaret  0  'Connor  (second  from  right)  and  her  husband  (centre)  won  a  weekend 
holiday  in  Amsterdam  in  a  recent  Colourcare  consumer  competition  organised  in 
conjunction  with  the  Dutch  Dairy  Bureau.  From  left  to  right  are:  Elaine  Steer,  photo 
sales  assistant  for  Rossiters  Chemist  —  the  Tiverton  Colourcare  retailer  used  by 
Mrs  O'Connor;  Don  Carlile  of  Colourcare;  Iris  van  Diffelen,  a  Dutch  Dairy  Girl;  and 
Nancy  Lalleman-Heynis,  Miss  Holland  1983 


Swiss  detergent  for 
use  on  delicate  skin 

Filetti,  a  light  duty  detergent  formulated 
for  people  with  delicate  skin  and 
especially  for  baby  laundry,  is  to  be 
launched  in  Britain. 

Manufactured  in  Switzerland  by 
Steinfels,  the  detergent  (550g,  £0.79)  is 
said  to  contain  no  enzymes,  softeners  or 
soda  and  it  is  low  in  phosphates.  The 
makers  add  that  Filetti  is  also  low 
foaming  and  can  be  used  in  all  machines 
in  temperature  ranges  of  40-95°C. 
Steinfels  claim  that  only  half  of  the 
normal  amount  of  powder  is  required  in 
the  wash.  The  product  will  be  marketed  in 
the  UK  by  Swiss  Products  Ltd, 
Burrington  Way,  Plymouth,  Devon. 


Braun  £3  offer 


Purchasers  of  Braun  electric  toothbrushes 
will  be  able  to  claim  £3  during  December 
and  January,  in  a  company  promotion. 

The  offer  will  be  supported  by  POS 
material,  including  a  showcard,  crowners 
and  shelf  strips.  Braun  Electric  Ltd, 
Dolphin  Estate,  Windmill  road,  Sunbury- 
on-Thames,  Middx. 


Autumn  tissues 


Tissues  to  reflect  the  seasons,  with  the 
first  range  covering  Autumn  shades  are  a 
new  offering  from  Stuart  Edgar. 

Autumn  packs  will  feature  falling  leaf 
designs  with  complementary  coloured 
(beige  and  yellow)  cosmetic  tissues.  The 
100  fill  boxes  (£0.45)  come  24  to  a  case  and 
further  seasonal  designs  will  appear  for 
Spring  and  Summer.  Stuart  Edgar  Ltd, 
Pampered  Toiletries  Division,  Etherstone 
Mill,  Lilford  Street,  Leigh,  Lanes. 

Styling  mousse  from 
French  of  London . . . 

French  of  London  have  launched  a  new 
styling  mousse,  French  Touch  (150ml, 
£2.75).  French  &  Scott  Ltd,  717 North 
Circular  Road,  London  NW2  7AL. 


...and  Bellair  Cosmetics 


This  styling  mousse  from  Estolan  is  said 
to  contain  moisturisers  and  conditioner 
and  to  have  antistatic  properties  which 
make  it  ideal  for  permed  hair.  The  75ml 
aerosol  has  a  rrp  of  £1 .25,  discounted  to 
retail  at  £0.99.  Bellair  Cosmetics,  New 
Road,  Winsford,  Cheshire  CW7  2NX. 


Numark  promotion 
for  December 

The  next  Numark  national  promotion  will 
run  in-store  from  December  5-24. 

Christmas  Superbuys  include  Alberto 
hot  oil,  V05  shampoo  and  conditioner, 
Flex  shampoo  and  conditioner, 
Pennywise,  Fenjal  creme  bath,  Cream 
Silk  conditioner,  Vespre  excluding 
deodorant,  Lil-lets  tampons,  Colgate 
Dental  Cream,  Milupa  infant  foods, 
Recital  colourant  and  Super  Blonde, 
Elnett  hairspray,  Curity  Snugglers, 
Kodak  Disc  3500  gift  outfit,  Listermint 

Christmas  closings 

Allen  &  Hanburys:  from  12  noon  on 
Friday,  December  23  through  to  8.45am 
on  Monday,  January  2  (Emergency  phone 
number  01-422  4225). 
Appleford:  from  Friday,  December  23 
through  to  Tuesday,  January  3.  Last  date 
for  orders  to  be  accepted  for  delivery 
before  Christmas  is  Monday,  December 
12. 

Beecham  Research  Laboratories  and 
Bencard:  from  12  noon  on  Friday, 
December  23  through  to  8.45am  on 
Tuesday,  January  3.  An  answerphone 
service  will  operate  on  01-560  5151 . 
Orders  should  be  placed  by  Friday, 
December  9  for  delivery  by  December  23. 
Dendron:  from  12  noon  on  Thursday, 
December  22  through  to  9am  on  Tuesday, 
January  3. 

Duncan,  Flockhart  &  Co:  from  12  noon 
on  Friday,  December  23  through  to 
8.45am  on  Monday,  January  2 
(Emergency  phone  number  01-422  2331). 
Glaxo  Laboratories:  from  12  noon  on 
Friday,  December  23  through  to  8.45am 
on  Monday,  January  2  (Emergency  phone 
number  01-422  3434). 


mouthwash,  Palmolive  rapid  shave 
shaving  cream  tubes  and  sticks,  Dr  Whites 
Contour  tampons,  Robinsons  barley 
waters  and  whole  fruit  drinks  and  Shine 
aerosol  conditioners. 

All  the  products  will  be  supported  by 
Numark  merchandising  material  and 
advertised  in  the  Sun,  Daily  Mail,  Daily 
Express,  Sunday  Post,  Woman 's  Own 
and  on  Ulster  television. 

Optional  extras  include  Angiers  junior 
aspirin,  Andrews  liver  salts,  Lypsyl  lip 
moisturiser,  Eno,  Setlers,  Aspro  Clear 
and  Rennie.  Independent  Chemists 
Marketing  Ltd,  51  Boreham  Road, 
Warminster,  Wilts  BA12  9JU. 


Hoechst  UK:  from  5pm  on  Friday, 
December  23  through  to  9am  on  Tuesday, 
January  3.  All  orders  for  delivery  in  the 
first  two  weeks  in  January  should  be 
placed  by  December  19. 
Paines  &  Byrne:  from  5pm  on  Thursday, 
December  22  through  to  Wednesday, 
January  4.  A  skeleton  staff  will  be 
available  to  deal  with  urgent  post  and 
telephone  orders  from  9am  to  12  noon  on 
December  28-30. 

A.H.  Robins:  from  12  noon  on  Friday, 
December  23  through  to  9am  on  Tuesday, 
January  3. 

Roche  Products:  from  1pm  on  Friday, 
December  23  through  to  9am  on  Tuesday, 
January  3. 

Sandoz  Products:  the  order  department 
will  be  closed  from  12  noon  on  Friday, 
December  23  through  to  8.30am  on 
Tuesday,  January  3.  Orders  received  by 
Thursday,  December  15  (Tuesday, 
December  13  for  Scotland  and  Northern 
Ireland)  will  be  despatched  and  delivered 
by  Christmas.  Delivery  may  be  delayed 
for  orders  received  after  these  dates. 
Smith,  Kline  &  French  Laboratories: 
from  12  noon  on  Friday,  December  23, 
re-opening  at  normal  business  hours  on 
Monday,  January  2. 


1024 


Chemist  &  Druggist  3  December  1983 


PERFORMANCE 

Lotussin  gives  effective  relief  for 
persistent,  dry  or  irritating  coughs. 


PR/CEW/SE,., 

Lotussin  is  attractive  to  the 
customer  at  £1.29  per 
100  ml  pack. 


PROF(TWfSE„, 

Lotussin  is  competitive,  especially  with 
Searle's  special 
bonus  terms. 


PHARMACY  WS£.  J 

Lotussin  is  exclusive  to  family  chemists 
and  backed  by 
Searle  service  to 
the  retail 
pharmacy. 


J&J  baby  powder 
range  has  been 
rationalised  and 
comes  once  again  in 
the  traditional 
square  bottles 


J&J  bring  back  square  powder  bottle 


Johnson's  baby  powder  is  being 
relaunched  in  new  packaging  and  new 
sizes.  Pack  changes  include  the  re- 
introduction  of  the  traditional  square 
powder  bottle. 

Four  sizes  will  still  be  available  in  the 
baby  powder  range,  but  the  content  sizes 
will  be  rationalised  into  lOOg,  200g,  300g 
and  450g  (£0.54,  £0.95,  £1 .26  and  £1.63 
respectively). 

The  relaunch  will  be  supported  with  a 
£lm  marketing  support  programme  in  the 
first  four  months  of  1984.  This  will  be 


spearheaded  by  a  £750,000  national 
television  campaign  and,  in  tandem,  a 
Press  campaign  with  half  page 
advertisements  and  5p  coupons  will  run  in 
the  national  dailies  during  February. 
Sampling  will  also  be  carried  out 
throughout  the  year  via  Bounty  Bags 
reaching  80  per  cent  of  all  new  mothers. 

Johnson's  baby  powder  dominates  the 
baby  usage  market  with  a  60  per  cent 
share  and  has  done  so  for  the  last  three 
decades,  say  Johnson  &  Johnson,  Brunei 
Way,  Slough,  Berks  SL I  4EA. 


New  look  for  Max 
Factor's  'Blue'  line 

Max  Factor  are  re-launching  the  Blue 
Line  as  New  Classics  in  a  staggered 
repackaging  programme  over  the  next 
12-18  months.  Five  new  products  prelude 
this  activity.  They  are  moisture  rich 
lipstick  in  12  colours  (£1 .95),  extra  wear 
nail  enamel  in  18  colours  (£1.50),  extra 
lash  mascara  in  four  colours  (£2. 10), 
shadow  silk  eye  colour  duo,  in  ten  colours 
(£1.95)  and  natural  glow  blusher  in  six 
colours  (£1.95).  Packaging  is  Italian 
marbled  blue  with  gold  trim.  Max  Factor 
Ltd,  PO  Box  7,  Wallisdown  Road, 
Bournemouth  BH11  SPL. 


Givenchy  TV  push 

A  four-week  Christmas  television 
campaign  featuring  a  new  commercial  is 
currently  running  in  the  Anglia  and  South 
television  regions  on  both  1TV  and 
Channel  4.  POS  support  is  also  planned 
for  the  Givenchy  fragrance  range  during 
the  run  up  to  Christmas  and  in-store 
demonstrations,  gift-wrap  promotions 
and  Christmas  coffrets  will  be  available. 
Parfums  Givenchy  Limited,  Molesey 
Road,  Her  sham,  Surrey. 


THE  WISE  CHOICE  FOR  FAMILY  COUGHS 

COUNTER PKEXX/8E  WITH  GOIi/f/CZMCe 


Searle  Consumer  Products  Division  of  G  D  Searle  &  Co  Ltd  PO  Box  53  Lane  End  Road 
High  Wycombe  Bucks  HP12  4HL         Lotussin  and  Searle  are  registered  trade  marks 
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You  expect  more  from  Macarthys, 
and  why  not?  We  have  a  distinguished 
track  record  to  live  up  to.  Our  reputation 
for  service  is  second  to  none  and  we're  the 
people  who  pioneered  modern 
pharmaceutical  wholesaling. 

Our  entry  into  the  field 
of  pharmacy  electronics  typifies 
Macarthys  wish  to  provide  our 
customers  with  greater  and 
increased  benefits. 

More  than  just 
technology,  Choice  is  a 
spectacular  new  concept  in 
pharmacy  computing;  a  concept  built  on 
the  premise  of  options;  a  concept  that  really 
lives  up  to  its  name. 

Born  out  of  extensive  research  and 
representing  what  our  customers  really 
want  Choice  shouldn't  be  likened  to  any 
existing  system.  A  better  comparison  would 
be  the  Swiss  Army  Knife  -  Choice  is  a  precise 
and  integrated  multi-purpose  tool  with  an 
entire  repertoire  of  user  options  -  ready  for 
use  as  and  when  you  need  them. 

Choice  is  purpose  designed  to  suit 


and  fit  into  any  pharmacy  business  office 
system,  and  you  won't  need  to  alter  the 
running  of  your  business  to  obtain  optimum 
performance. 

Choice  has  the  inbuilt  versatility  and 
flexibility  to  adapt  to  your  business  needs 
offering  real  user  benefits  that  will  help 
make  running  a  pharmacy  more  efficient, 
faster  and  easier  -  but  always 
leaving  you  in  control. 

As  an  integrated 
system  Choice  will 
feature  two 
primary  and  equally 
powerful  elements.  First 
a  Microcomputer  finely 
configured  for 
pharmacy  with 
programs  to  handle 
Prescription  Labelling, 
Stock  Control  and  most  day  to  day 
business  procedures.  It  will  even  play 
computer  games. 

Secondly,  a  PDT*  (Portable 
Data  Terminal)  ready-to-run 
and  programmed  for  fast 


AFRAZ1NE  DROPS 


^Presently  completing  trials.  Available  early  1984 


direct  ordering  with  the  time  saving 
facility  to  input  data  via  keyboard  or 
light  pen  utilising  PIP  and  Bar  Codes 
Each  is  a  complete  system  in 
its  own  right,  each  can  and  will  be 
offered  for  use  in  an  independant 
form  complete  with  its  own  pack 
age  of  easy  to  use  software  - 
friendly  without  resort  to  un- 
familiar jargon  or  'computereese.' 
This  provides  the  real  key  to 
Choice,  everything  is  clearly  laid 
out,  giving  step-by-step  instruc- 
tions that  allow  you  to  learn  while 
using  the  equipment. 

Great  care  and 
attention  has  been 
given  to  the 
selection, 
design  and  specifi- 
cation of  all  Choice 
equipment.  Many 
small  details  like  the 
colour  coding  of  the  four 
jl         special  function  buttons  on  the 
!  r 


microcomputer  have  been 


especially  tailored  to  make  Choice  easier  and 
more  fun  to  use. 

Just  one  or  two  hours  spent  with 
Choice  will  help  banish  the  fear  of 
complexity  that  so  often  makes  people 
dismiss  the  computer  as  an  invaluable  aid  to 
their  business. 

Customer  demonstrations  can  be 
arranged  by  contacting  your  local  Macarthys 
depot,  and  even  if  you  are  not  already  a 
Macarthys  customer  details  will  be  supplied 
on  request  to:  C.  B.Thompson  MPS, 
Macarthys  Limited,  Chesham  House, 
Chesham  Close,  Romford,  Essex. 


choice 


More  than  just  technolo* 
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S.  Eriksen,  PhD,  head  of  contact  lens  research,  Allergan  Pharmaceuticals,  USA 


Advice  on  removing 
difficult  deposits 

Deposits  are  fairly  easy  to  remove  from  hard  lenses  but 
may  become  chemically  bound  to  soft  lenses. 


The  deposits  found  on  contact  lenses  have 
several  sources.  Most  are  derived  from  the 
tears  but  a  few  are  produced  during  the 
care  cycles  used  or  from  the  environment, 
water,  cosmetics,  etc. 

The  tear  film  is  a  complex  mixture  of 
water  solutes,  proteins  and  lipids,  all  of 
which  can  deposit  on  lenses. 

The  most  ubiquitous  deposit  on  hard 
(PMMA)  lenses  is  lipid.  At  an  early  stage 
in  the  history  of  contact  lenses,  daily 
detergent  cleaners  were  developed  to 
remove  it  and  to  restore  the  lenses' 
original  wetted  surface.  While  the 
observation  that  a  non-wetted  lens  is  less 
comfortable  than  one  that  is  well  wetted 
has  never  been  scientifically  proven,  it  is  a 
well  accepted  idea  and  will  be  considered 
as  proven  for  the  sake  of  our  arguments 
here.  1 

The  type  of  surfactant  used  in  these 
products  is  the  source  of  considerable 
marketing  argument,  but  there  is  no 
convincing  data  showing  that  non-ionics 
or  cationics  have  any  real  advantage  over 
other  forms.  They  do  their  work  through 
the  well-known  agency  of  micelle 
formation,  just  as  do  all  surfactant 
materials. 

Soft  (hydrophylic)  lenses  have  their 
own  special  affinities.  Protein  is  the  most 
common  deposit  on  these  lenses  and  soon 
became  the  largest  problem  for  the  wearer 
and  the  fitter.  The  development  of 
proteolytic  enzyme  cleaners  has  largely 
solved  all  but  the  most  stubborn  protein 
deposit  problems  and  has  allowed  the 
second  most  important  of  the  deposits  — 
inorganics  —  to  rise  in  importance.  These 


presence  of  large  amounts  of  calcium 
(inorganic)  salts  on  the  lens  interferes  with 
the  ability  of  the  enzyme  cleaner  to  remove 
the  protein  film  in  which  the  inorganic 
salts  are  deposited.  This  situation  has  been 
called  "coprecipitation". 

The  inorganic  salts  are  remarkably 
difficult  to  remove  and  such  agents  as 
EDTA  seem  unable  to  do  the  job  in 
concentrations  and  at  pH's  that  are  safe 
for  the  lens  wearer  to  use  at  home.  Special 
cleaning  formulations,  not  based  on 
EDTA,  but  still  depending  on 
sequestration,  are  now  available  which  do 
the  job  in  as  little  as  one  heating  cycle. 

W  e  a  ire  ir  complaints 

Wearer  complaints  fall  into  two 
categories  based  on  the  eye's 
physiological  response  to  the  deposits  and 
the  chemical  reactions  of  the  lens  itself. 

Some  tear  proteins  are  not  really  a 
problem,  for  example,  mucins  stick  when 
dry  but  can  easily  be  washed  off. 
Lysozyme,  however,  is  very  tenaceous;  it 
binds  firmly,  denatures,  and  is  difficult  to 
remove.  Denatured  or  not,  this  material  is 
involved  in  an  immune  syndrome  that 
affects  the  acceptability  of  the  lens  and 
the  comfort  of  the  wearer.  Giant  papillary 
conjunctivitis  (GPC)  is  a  condition  with 
symptoms  similar  to  allergic 
conjunctivitis,  usually  described  as  ocular 
hay-fever.  While  considerable  research  is 
still  being  carried  out  on  the  etiology  of 
this  condition,  it  is  generally  agreed  that 
deposits  and  the  syndrome  are 
significantly  improved  by  cleaning 
processes  that  are  able  to  remove  or 


Calcium  in 
combination  with 
lipids  in  a  soft  lens 
(Photo  courtesy 
Allergan) 


two  deposits  are  related  in  that  the 
solubilise  tear  proteins,  especially  those 
affecting  lysozyme. 

GPC  is  usually  graded  in  stages  1  to  4, 
grade  1  producing  only  mild  discomfort 
and  irritation  along  with  some  redness. 
Grades  2  and  3  produce  increasing  levels 
of  these  symptoms,  and  also  increasingly 
obvious  papillae  (follicles)  under  the 
upper  lid.  These  flat-top,  nearly 
confluent,  mushroom-shaped  bumps 
increase  in  number  and  height  until 
treatment  must  be  sought.  Grade  4,  the 
most  serious  condition,  with  very  large, 
essentially  continuous,  2-4mm  high 
papillae,  significant  redness  and  much 
discomfort,  quite  incapacitates  the  lens 
wearer. 

This  appears  to  be  an  immune 
response  to  some  substance  involved  with 
the  protein  deposits.  Once  the  later  stages 
form,  only  therapeutic  treatment  and 
careful  lens  maintenance  will  allow 
comfort  and  continued  lens  wear.  This 
disease  must  therefore  be  prevented 
before  the  later  stages  requiring  strenuous 
treatment  occur,  and  at  present  only 
scrupulous  protein  removal  has  been 
shown  to  be  effective.  This  appears  to  be 
a  situation  similar  to  the  way  in  which 
appropriate  tooth  brushing  has  been 
shown  to  prevent  tooth  decay  by 
preventing  the  build-up  of  plaque. 

Pitting  of  lens 

The  chemical  effect  of  deposits  on  the  lens 
is  more  straightforward.  While  inorganic 
deposits  do  form  on  lenses  by  themselves, 
it  has  been  shown  that  when  protein  is  not 
removed  regularly  very  tenaceous  calcium 
salt  deposits  can  result  and  then  only 
strenuous  cleaning  will  remove  them.  In 
these  cases  removal  often  leaves  behind 
small  holes  or  pits  where  the  crystals  or 
particles  developed,  making  the  lens  quite 
unusable.  Regular  protein  removal  has 
been  shown  to  upset  this  cycle.  Although 
protein  removal  does  not  remove 
inorganic  salts  by  itself,  regular  use  does 
prevent  this  "coprecipitation". 

Several  physical  methods  have  been 
proposed  for  removing  deposits,  but 
without  persuasive  supporting  data. 
Hypotonic  solutions  for  example,  to 
"swell  the  lens  and  'pop'  off  the 
deposits"  have  a  Disney-like  appeal,  but 
have  not  been  shown  effective  except  by 
hearsay  evidence.  Differential  abrasives, 
proposing  to  grind  off  the  deposit  without 
grinding  the  lens  surface,  can  be  shown  to 
be  effective,  providing  the  lens  is  rigid 
enough,  adequate  abrasive  differentiation 
is  achieved,  and  the  particles  are  not 
embedded  into  the  lens  during  the 
grinding  process. 

Chemical  methods  have  been  shown 
effective,  using  both  oxidative  and 
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enzymatic  systems.  Oxidation  using  either 
OC1   (hypochlorite)  or  substances  of 
similar  oxidative  potential  can  be  shown 
to  be  effective,  but  can  also  damage  the 
lens  matrix.  Such  products  are  usually 
restricted  to  professional  use.  Milder 
forms  of  oxidation,  using  peroxide  for 
instance,  have  not  been  proved  effective, 
either  in  human  or  laboratory  deposited 
lens  deposits,  although  clinical  reports 
suggest  some  positive  results. 

Enzymatic  methods  are  clearly 
effective  although  only  proteases  can  be 
shown  to  produce  the  desired  result. 
Several  mixed  proteolytic  enzyme 
products  have  been  proposed,  but  as 
proteolysis  is  the  only  effect  desired  or 
required,  providing  several  enzymes  to  the 
patients'  eye  seems  in  this  author's  mind 
to  do  little  more  than  increase  the  chance 
of  an  immune  sensitivity  developing  on 
continued  use. 

Lipases,  intended  to  remove  lipids, 
have  no  demonstrable  effects  on  the 
deposits  put  on  the  lenses  by  human 
wearers  (although  they  can  be  shown  to 
remove  mixed,  laboratory  deposits). 

Surfactants  have  been  proposed  as 
effective  in  protein  removal  for  some  time 
and  while  they  do  aid  in  mucin  removal  (a 
substance  which  is  non-adherent  and  can 
be  removed  by  saline),  it  is  as  difficult  to 
theorise  why  these  lipid  solubilisers 
should  remove  proteins  as  it  is  to  show 
that  they  do.  Indeed  the  data  indicates 
that  only  lipids  are  removed  by 
surfactants,  and  much  more  rapidly  than 
by  lipases  which  have  the  same  basic 
action.  Only  in  laboratory  generated 
lipid-protein  mixtures  can  any  action  on 
protein  "deposits"  be  shown.  Human 
protein  deposits  are  not  affected  by 
surfactants  or  lipases  except  for  removal 
of  their  lipid  components. 

Relative  proteolytic  potency  can  easily 
be  shown  by  laboratory  tests,  but  is  not  of 
prime  concern  to  the  user.  With  all  other 
aspects  (toxicity,  comfort,  etc)  user 
satisfaction  seems  to  be  related  to 


In  soft  lenses,  micro-organisms  can 
cause  black,  grey,  brown,  orange,  pink 
or  white  filamentary  growths  inside  the 
lens  matrix.  These  growths  are  caused 
by  fungi  or  yeasts.  The  hyphae 
penetrate,  dissolve  and  grow  through 
the  lens  polymer.  Such  growths  have 
been  seen  when  unpreserved  saline  is 
used.  They  cannot  be  removed  as  they 
are  inside  the  lens  matrix,  and  should 
be  prevented  by  proper  lens  hygiene 
using  an  effective  daily  lens 
disinfecting  and  storage  regimen. 

proteolytic  effectiveness.  For  this  reason, 
laboratory  effectiveness  should  be 
considered  in  selecting  a  product. 

Conclusion 

Deposits  are  fairly  easily  removed  from 
hard  lenses  by  routine  cleansing  solutions. 
They  are  less  easily  removed  from  gas 
permeable  lenses  and  may  become 
chemically  bound  to  soft  lens  materials. 
Enzymatic  cleaning  on  a  regular  schedule 
with  a  potent  and  effective  product  is  the 
most  satisfactory  way  to  eliminate  the 
deposit  problems  which  plague  these 
contact  lens  wearers. 


Products,  services 


Alcon  are  running  an  advertising 
campaign  for  their  soft  lens  solutions  in 
the  optical  Press  headlined  "Isn't  it  time 
your  patients  stopped  seeing  dirty  films?" 
The  campaign  continues  into  the  Spring, 
with  the  exception  of  the  Christmas 
period.  Alcon  have  specialised  in 


producing  literature  and  training  aids  to 
assist  practitioners  in  educating  their 
patients  on  the  importance  of  lens  care. 

Allergan  have  introduced  a  new 
product  —  Hydrocare  preserved  saline 
solution  with  calcium  deposit  preventer. 
It  contains  a  sequestering  agent  which, 
when  activated  by  heat,  removes  and 
prevents  calcium  deposits  on  lenses.  Other 
ingredients  are  thiomersal  and  EDTA. 

Allergan  run  a  contact  lens  deposit 
identification  programme  for  soft  and  gas 
permeable  lenses.  The  service  is  offered 
free  to  lens  practitioners  and 
manufacturers  in  the  UK. 

Contactasol  have  replaced  02  care 
with  New  02  care.  The  formulation  has 
been  designed  "to  ensure  that  the  delicate 
balance  of  preservatives,  inorganic  salts, 
wetting  agents  and  detergents  used  allows 
increased  antimicrobial  activity  whilst  still 
retaining  optical  surface  quality  and 
physical  stability"  of  the  Menicon  02  gas 
permeable  lens.  This  lens  has  a  special 
surface  treatment  to  improve  wettability. 

Contactasol  often  give  lectures  on 
technical  aspects  of  lens  solutions  to 
groups  of  pharmacists  and  arrange  visits 
to  their  laboratory  and  sterile  filling  unit. 

Cooper  Vision  have  repackaged  Clerz 
in  preservative-free  unit  doses. 

Hydron  Europe  Ltd  will  introduce  the 
new  Hydron  Microheater  next  year.  It  is 
described  as  a  multi-voltage  low  cost 
heater  unit  for  effective  lens  disinfection 
without  chemicals;  it  is  compact  and 
suitable  for  travelling.  All  Hydron  lens 
care  products  are  supported  by  regular 
trade  promotional  activity. 

Smith  &  Nephew  offer  a  range  of  free 
booklets  on  hard  and  gas  permeable  lens 
care,  including  one  entitled  "A  guide  to 
eye  make  up  for  contact  lens  wearers." 
Their  ophthalmics  manager,  Dr  Graham 
Hopkins,  is  willing  to  speak  to 
pharmacists  and  staff  on  lens  solutions  or 
related  subjects  and  the  company  would 
be  happy  to  sponsor  such  gatherings. 


ANNOUNCEMENT 

BARNES  HIND  SOLUTIONS  ARE  BACK. 

Following  the  opening  of  our  new  production  facility  the  contact  lens  solutions  listed  below  are 

now  available: 

HEXIDIN,  CLEANER  NO.  4,  SOFT  THERM,  TITAN,  CLEANING  &  SOAKING, 
WETTING  SOLUTION,  WETTING  &  SOAKING,  SOQUETTE  &  INTENSIVE  CLEANER. 

We  apologise  for  any  difficulties  you  may  have  experienced  in  obtaining  our  products  over  the  last 

few  months. 

BARNES-HIND 

BARNES  HIND,  CROWN  WA  Y,  WALWORTH  INDUSTRIAL  ESTATE,  ANDOVER,  HAMPSHIRE.  SP10  5LU.  Tel:  (0264)  57622. 
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Many  changes  since 

h      in!-.    \'  IfVMHthV 


Several  contact  lens  solutions  have 
disappeared  from  the  market  since  July 
when  all  preparations  were  required  to 
have  product  licences. 

Many  have  been  withdrawn  because 
they  failed  to  reach  the  stringent 
standards  required  or  because 
manufacturers  were  unwilling  to  produce 
the  necessary  data.  The  solutions  now 


have  to  satisfy  safety,  quality  and  efficacy 
1 ,     requirements  which  include  antimicrobial 
efficacy  of  preserved  products, 
compatibility  with  the  container  and  with 
the  type  of  lens  for  which  the  solution  is 
intended  to  be  used. 

The  following  is  a  list  of  products 
available,  classified  according  to  their 
use. 


Keep  them  all  in 
solutions  from  Focus 
-your  contact  lens 
solution  wholesaler. 


For  details  of  our  extensive  range 

of  contact  lens  solutions  and 

accessories,  telephone 

Liz  Puttnam  at  Focus — 

we  have  a  great  deal  to  offer. 


Focus  Contact  lenses 

Northbridge  Road,  Berkhamsted, 
Herts  HP4  1EH,  England. 
Telephone:  (04427)  74326 
Telex:  825562  CHACOM  G  FOCUS 


Products  for  hard 
contact  lenses 

Cleaning 

Amiclean  solution  (Abatron)  —  also  for 
soft  lenses 

Contactaclean  (Contactasol) 
Intensive  cleaner  (Barnes-Hind) 
LC-65  (Allergan) 
One  solution  (Barnes-Hind) 
Titan  (Barnes-Hind) 
Transclean  (Smith  &  Nephew) 

Cleaning  and  wetting 

Clens  (Alcon) 
Kelvinol  (Kelvin) 
Steri-clens  (Sauflon) 
Transol  (Smith  &  Nephew) 

Cleaning  and  soaking/soaking 

Ami-10  (Abatron)  —  also  for  soft 
Barnes-Hind  cleaning  and  soaking 
Clean-n-soak  (Allergan) 
Contactasoak  (Contactasol) 
Duoflow  (Cooper  Vision) 
Kelsoak  (Kelvin) 
Soquette  (Barnes-Hind) 
Steri-soak  (Sauflon) 
Transoak  soaking  solution  (Smith  & 
Nephew) 

Wetting 

Barnes-Hind  wetting  solution 
Clerz  (Cooper  Vision) 
Contactasol  wetting  solution 
Hyflow  (Cooper  Vision) 
Liquifilm  wetting  (Allergan) 

Wetting  and  soaking 

Barnes-Hind  wetting  and  soaking 

All  purpose 

Lensine  5  (Cooper  Vision) 
Total  (Allergan) 

For  in-use  comfort 

Comfort  drops  (Barnes-Hind) 
Liquifilm  tears  (Allergan) 
Steri-lette  (Sauflon) 
Transdrop  (Smith  &  Nephew) 

Products  for  hard, 
gas  permeable 

Manufacturers  select  the  following  as 
suitable: 

Abatron  —  Amiclean  solution,  Ami-10, 

Amiclair 

Alcon  —  Pliagel 

Allergan  —  Clean-n-soak,  Liquifilm 
wetting  and  tears,  LC-65,  Hydrocare 
protein  remover,  Total 
Barnes-Hind  —  all  solutions 
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Contactasol  —  New  02  care  (for  cleaning 
and  storing  Menicon  02  lenses) 
Cooper  Vision  —  Clerz,  Lensine  5 
Kelvin  —  Kelvinol,  Kelsoak 
Sauflon  —  Steri-clens,  Steri-soak, 
Steri-lette 

Smith  &  Nephew  hard  lens  solutions 

Products  for  soft 
contact  lenses 

Cleaning 

Amiclean  solution  (Abatron) 
Cleaner  no  4  (Barnes-Hind) 
Hydrocare  cleaning  and  soaking 
(Allergan) 

Hydroclean  (Contactasol) 
Hydron  cleaning  (Hydron  Europe) 
Intensive  cleaner  (Barnes-Hind) 
LC-65  (Allergan) 
Mediclean  (Kelvin) 
Mira-flow  (Cooper  Vision) 
Pliagel  (Alcon) 
Preflex  (Alcon) 

Solarclean  solution  for  use  with  heat 
disinfection  (Contactasol) 
Steri-solv  (Sauflon) 

TE  cleaning  solution  (Titmus  Eurocon) 


Rinsing 

Flexcare  (also  for  storage)  (Alcan) 
Hydrocare  boiling  and  rinsing  (Allergan) 
Hydron  saline  pack  (salt  tablets  and 
mixing  vial)  (Hydron  Europe) 
Normasol  unbuffered  (unpreserved 
saline)  (Cooper  Vision) 
Normol  (Alcon) 

Soflens  preserved  saline  (Bausch  and 
Lomb) 

Solusal  (unpreserved  saline)  (Hydron 
Europe) 

Unisol  unbuffered  (unpreserved  saline) 
(Cooper  Vision) 


Disinfecting  and  storing 

Ami-10  (Abatron) 
Flexsol  (Alcon) 
Hexidin  (Barnes-Hind) 
Hydrocare  cleaning  and  soaking 
(Allergan) 

Hydron  soaking  (Hydron  Europe) 
Hydrosoak  (Contactasol) 
Medisoak  (Kelvin)  —  also  for  rinsing 
Mira-soak  (Cooper  Vision) 
Soflens  soaking  (Bausch  and  Lomb) 
Softab  (Sauflon) 

TE  storage  and  rinsing  (Titmus  Eurocon) 


For  use  in  heat  disinfection 

Amidose  unpreserved  saline  (Abatron) 
Hydrocare  preserved  saline  solution 
(calcium  deposit  preventer)  (Allergan) 
Hydron  saline  pack  (salt  tablets  and 
mixing  vial)  (Hydron  Europe) 
Mira-sol  (Cooper  Vision) 
Normasol  unpreserved  saline  (Cooper 
Vision) 

Salette  unpreserved  saline  (Sauflon) 
Scanlens  rinse  (unpreserved  saline) 
(Alcon) 

Soflens  preserved  saline  (Bausch  and 
Lomb) 

Soft-therm  (Barnes-Hind) 

Solar  preserved  saline  (Contactasol) 

Solusal  (unpreserved  saline)  (Hydron 

Europe) 

Unisol  unbuffered  (unpreserved  saline) 
(Cooper  Vision) 

Enzyme  preparations 

Amielair  tablets  (Abatron)  —  for  protein, 
lipid,  mucins 

Hydrocare  protein  remover  tablets 
(Allergan) 

Soflens  enzyme  cleaning  tablet  (Bausch 
and  Loi.ib) 

Continued  overleaf 


Amielair.  Removes  those 
deposits  other  enzyme 
cleaners  cannot  reach. 


LIPID 
El 


CALCIUM 


als  and  spatula  Arr 


Regulai  once-a-week  use  .11  home  ol 
Anuclair  triple  enzyme  tablets  keeps 
hydmphilic  and  gas  permeable  lenses 
deanei  and  patients  mure  tmuble -free 

0  Amielair  has  the  wide  n  spectrum  ■ 
action  against  haimful  deposits 
#  Amiclaii  dot  ■  nol  harm 


Ith,  ..JI.hJmI 


salir 


•  Amielair  lal  let 

rinn-L-nsyrndtit  ingredient  EDTA,  whic 
removes  calcium  by  chelation 

0  Amiclaii  redw  es  I  he  risk  <>\  n:\l  •  y 
conditions  to  Clinical  insignificance 

Start  the  Amidair  prescribing  habit  nov 
and  ensure  that  y<  nil  patients  1 1  imply 


abatron 

A  British  company  providing  internals  n 
prcujucls  of  leehnical  excellence 
Abatmn  Limited  Oiapel'Mii'i'i  f'nttim 
Sandy  Bedfordshire  SG191'PT  Great  Bnt 
Tel  Potton  (0767)  261333 


AMIDOSE  slenle  saline  (unpreserved)  it 
particularly  compatible  with  lean  pH 

With  a  pH  value  appr-iachmg  7  0 
AMIDOSE  sterile  saline  will  nol  sting  or 


to  preservatives 
rinsing  lenses 
irrigating  eyes  alter  tl 


AMIDOSE  is  slenle,  physiological  saline 
(unpreserved)  packaged  in  staled  transpar. 
squeezable  lubes  for  easy  handling  and 
safe  storage 


Sterile 
AMIDOSE 
saline 

Exclusively 
without  sting 
or  irritation 


ailabli 


k  rron 


abatron 


Tel  f 


batton  Limned 
hMpd  Street  Fbwon 
andy  Bedfordshire 
?FT  Grcai  Bniain 
ttton  |0?67|  26133 
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Continued  from  pl031 


For  in-use  comfort 

Clerz  (preservative  free)  (Cooper  Vision) 
Hydron  comfort  (Hydron  Europe) 
Hydrosol  (Contactasol) 
Steri-lette  (Sauflon) 

The  preservative 
systems  used 

Benzalkonium  chloride  with  disodium 
edetate:  All  Smith  &  Nephew  solutions; 
Barnes  Hind  hard  lens  solutions,  Clens; 
Duoflow,  Hyflow,  Lensine  5;  Kelvinol, 
Kelsoak;  Liquifilm  wetting,  Total;  New 
02  care. 

Chlorhexidine,  benzalkonium  chloride 
with  disodium  edetate:  Contactasol  hard 
lens  solutions. 

Chlorbutol,  benzalkonium  chloride  with 
disodium  edetate:  Steri-soak. 
Chlorhexidine,  thiomersal  with  EDTA  or 
disodium  edetate:  Amiclean  solution, 
Ami-10;  Flexcare,  Flexsol,  Normol; 
Hydroclean,  Hydrosoak,  Hydrosol; 
Hexidin;  Hydron  cleaning,  soaking  and 
comfort  solutions;  Mediclean,  Medisoak; 


Mira-soak;  TE  solutions. 
Thiomersal  with  EDTA  or  disodium 
edetate:  BH  intensive  cleaner,  Soft-therm, 
cleaner  no  4;  Hydrocare  boiling  and 
rinsing,  Hydrocare  preserved  saline 
(calcium  deposit  preventer),  LC-65;  Mira- 
sol;  Preflex;  Solar  brands;  Steri-clens, 
Steri-lette,  Steri-solv. 
Alky  I  triethanol  ammonium  chloride, 
thiomersal:  Hydrocare  cleaning  and 
soaking. 

Phenylmercuric  nitrate:  Clean-n-soak. 
Sorbic  acid,  trisodium  edetate:  Pliagel. 

Suppliers'  addresses 

Abatron  Ltd,  Chapel  Street,  Potton, 
Sandy,  Beds. 

Alcon  (UK)  Ltd,  Imperial  Way,  Watford, 
Herts  WD2  4YR. 

Allergan  Ltd,  Turnpike  Road,  Cressex 
Industrial  Estate,  High  Wycombe,  Bucks 
HP12  3NR. 

Barnes-Hind  Ltd,  Crown  Way,  Walworth 
Industrial  Estate,  Andover,  Hants  SP10 
5LU. 

Bausch  and  Lomb  (UK)  Ltd,  1 1  Queen 


Anne  Street,  London  W1M  9FD. 
Contactasol  Ltd,  Ruxley  Towers, 
Claygate,  Esher,  Surrey. 
Cooper  Vision  Ltd,  371  Millbrook  Road, 
Southampton,  Hants  SOI  OHW. 
Focus  Contact  Lenses  (distributors), 
Northbridge  Road,  Berkhamsted,  Herts 
HP4  1EH. 

Hydron  Europe  Ltd,  Hawley  Lane, 
Farnborough,  Hants  GU14  8EQ. 
Kelvin  Lenses  Ltd,  Kelvin  House, 
Manchester  Road,  Denton,  Manchester 
M34  2AH. 

MCL  Services  Ltd  (distributors), 
Silverhall  House,  221  London  Road,  St 
Leonards-on-Sea,  East  Sussex  TN37 
6TW. 

Sauflon  Pharmaceuticals  Ltd,  16  Childs 
Place,  Earls  Court,  London  SW5  9RX. 
Distributors  LAB,  91  Amhurst  Park, 
London  N16  5DR. 

Smith  &  Nephew  Pharmaceuticals  Ltd, 
Bampton  Road,  Harold  Hill,  Romford, 
Essex  RM3  8SL. 

Titmus  Eurocon  Ltd,  Ashville  House, 
Havant  Road,  Drayton,  Portsmouth  P06 
1PA.1 


'and  so  say  all  of  us' 


wvis 
sojiks 

.cusliiw 


More  and  more 
Retail  Pharmacists 
are  talking  about 
(andselling) 
Britain's  leading 
Contact  Lens  Care  Range 


PL  0426/0030    Hydrocare  Preserved  Saline  (Calcium  Deposit  Preventor) 

.PL0426/0031     Liquililm  Welling  Solution 

PL  0426/0032  '  LC-65 

PL  0426/0033.  Clean-N-Soak 

PL  0426/0034. : 'Total 

PL  0426/0035  ''Hydrocare  Boiling  and  Rinsing  Solution 
PL  0426/0036;  >  hydrocare  Cleaning  and  Soaking  Solution 
■  PL  0426/0037  "  Hyd'rdrJar'e  Protein  Remover  Tablets 


C  13 


/lll€RG4N 


Allergan  Limited 

Turnpike  Road 

Cressex  Industrial  Estate 

HIGH  WYCOMBE,  Bucks.  HP12  3NR 

Tel:  High  Wycombe  (0494)  444721 

Telex:  837621  ALLGAN  G 
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Smith  &  Nephew  Pharmaceuticals  Ltd 

Bampton  Road,  Harold  Hill 
Romford.  Essex,  RM3  SSL.  England 
Telephone:  04023  49333 
Telex:  898058  SM IN  EPG 


Smith  Nephew 


LETTERS 


'Frogs'  and  rural 
red  herrings 

I  am  grateful  for  the  space  you  allowed 
me  recently  in  your  journal.  Grateful  too 
for  the  encouraging  words  from  Xrayser, 
and  willing  to  accept  his  criticism  of  a  lack 
of  charity,  since  my  first  article  was 
written  to  make  clear  the  legal  position  of 
doctor  dispensing  as  opposed  to  the 
situation  which  obtains  in  those  areas 
where  the  doctors  exercise  both  restraint 
and  courtesy  towards  the  pharmacists  — 
for  which  we  are,  truly,  grateful. 

However,  Dr  Michael  A.  Wilson,  a 
member  of  the  original  Clothier 
Committee  is  disappointed  because  I 
consider  the  question  of  rurality  absurd, 
"As  though  the  designation  of  an  area  as 
rural  can  only  benefit  doctors,"  he  writes. 
He  goes  on  to  say  he  always  understood 
existing  pharmacies  regarded 
"leapfroggers"  as  predators.  And  did  I 
not  understand  that  rural  areas  are  now 


Tactical  warfare 


out  of  bounds  for  them? 

A  genuine  red  herring.  Leapfrogging 
has  nothing  to  do  with  Clothier,  having 
been  specifically  exluded  from  the 
considerations  of  that  committee. 

Despite  remarks  about  "demeaning 
one's  profession"  I  do  not  see  anything 
demeaning  in  stating  facts.  Facts  are  not 
questioned  by  Dr  Wilson,  who  tacitly 
admits  Clothier  does  benefit  doctors. 

Why  else  do  you  think  34  of  them  are 
applying  to  dispense  in  Cornwall?  If  their 
applications  are  approved  then  in  five 
years'  time  we  are  lost  in  Cornwall,  since 
with  a  population  turnover  of  at  least  10 
per  cent  per  annum,  by  the  ordinary  rules 
which  allow  enrolement  of  patients  onto 
doctor  dispensing  lists,  50  per  cent  of  the 
population  now  prescribing-only  could  be 
lost  to  the  services  provided  by 
pharmacies.  In  terms  of  rurality  the  one 
mile  rule  is  not  only  absurd:  for  us  it  is 
lethal. 

The  option  form  is  a  perfect  idea... if  it 
had  to  be  applied  for  through  the  FPC  or 
even  the  post  office.  But  held  by  the 
doctor,  or  his  receptionist?  When  each 
patient  is  potential  pure  profit?  I  must  ask 
Dr  Wilson  which  profession  demeans 
itself. 

Kenneth  Sims 

Parkstone,  Dorset. 


wholesalers'  and,  most  important,  the 
drug  manufacturers'.  The  latter  would 
soon  start  squealing  to  the  Government 
over  the  loss  of  profits,  and  with  their 
powerful  lobby  in.  Parliament  would 
coerce  the  DHSS  into  more  co-operative 
action  in  negotiation  with  the  PSNC. 

Let  us  think  about  it. 
J.C.  McClellan 
Stanley,  Nr  Wakefield. 


More  rural  rides 


In  responding  to  the  letter  from  Dr 
Michael  Wilson  (on  keeping  the  rural 
peace),  I  do  so  as  one  of  those 
representatives  on  the  Clothier 
Committee  who  was  not  involved  in  the 
implementation  of  that  committee's 
report.  I  share  Dr  Wilson's  regret  that  it 
seems  that  pharmacists  and  doctors  are 
aware  of  the  negative  rather  than  the 
positive  potential  of  the  report. 

Although  I  accept  that  the  committee 
concluded  that  the  sensible  solution  was 
to  regulate  significant  changes  in 
dispensing  in  rural  areas,  the  component 
parts  of  the  committee  differed 
fundamentally  in  their  individual  aims. 
The  pharmacists'  aim  intitially  was  to 
secure  the  future  of  the  rural  pharmacies 
while  at  the  same  time  ensuring  that  there 
existed  an  opportunity  for  pharmaceutical 
services  to  develop  in  what  is  at  present 
classified  as  rural. 

Therefore,  while  I  accept  that  there  is 
a  certain  protection  for  a  pharmacy  in  a 
designated  rural  area,  it  is  essential  that 
natural  development  of  pharmaceutical 
services  should  occur  in  those  areas 
designated  as  rural  in  character,  but 


which  can  no  longer  justify  that 

designation. 

J. P.  Bannerman 

Glasgow. 


New  Liberal  group 


I  should  like  to  bring  to  the  notice  of 
colleagues  in  all  branches  of  the 
profession  the  founding  and  formation  of 
a  Liberal  Pharmacy  Group  to  bring 
together  pharmacists  of  like  political 
persuasion  and  outlook  to  stand  together 
for  mutual  benefit  and  strength. 

It  is  hoped  that  a  group  similar  to  the 
SDP  Pharmacy  Group  can  be  set  up  to 
pursue  Liberal  pharmacy  policy,  to  press 
for  joint  Alliance  action  and  to  meet 
together  at  an  Alliance  pharmacy 
conference  next  year. 

I  would  be  grateful  if  interested 
pharmacists  would  write  to  me  at  28 
Craigwell  Road,  Prestwich,  Manchester 
M25  8FE,  or  phone  061-973  3102,  during 
business  hours. 
Nigel  G.  Bird 
Manchester. 


SDP  policy . . . 


1  read  with  interest  the  letter  you 
published  last  week  (p825)  from  Eric 
Fairbrother  regarding  the  SDP  Pharmacy 
Group's  policy  discussion  document.  As 
the  Group's  convenor  I  feel  I  must  point 
out  that  the  paper  was  put  into  its  final 
form  only  after  considerable  consultation 
with  the  Group's  pharmacist  members. 
Nevertheless  it  remains  —  as  C&D 
correctly  reported  —  a  discussion 
document.  It  is  intended  to  stimulate 
debate  within  the  party  and  no-one  should 
expect  that  the  proposals  will  be 
incorporated  unchanged  into  party  policy 
in  the  immediate  future. 

Indeed  the  SDP  has  the  well  founded 
reputation  for  informed  and  thoughtful 
debate  and  it  would  be  strange  if 
discussion  on  such  proposals  were  not 
wide  ranging.  What  we  hope  to  do  is  that, 
as  both  the  paper  and  Mr  Fairbrother 
point  out,  the  SDP  will  recognise  the  vital 
role  of  the  pharmacist  in  health  care.  The 
Group  hopes  that  discussion  papers  such 
as  this  will  help  keep  this  role  to  the 
forefront  of  SDP  health  policy. 

To  put  the  document  into  its  proper 
context,  we  plan  in  the  early  Spring  to 
organise  a  one-day  conference  for  SDP 
pharmacy  group  members  which  we 
intend  to  broaden  to  allow  discussion  on 
pharmaceutical  policies  in  the  Alliance. 
Further  details  will  be  available  later.  Any 
pharmacists  who  are  members  or 
sympathisers  of  the  SDP  (Liberals  are 
welcome  too!)  but  not  already  members 
of  the  Pharmacy  Group  are  invited  to  join 
and  contribute  to  further  developments. 
N.L.  Wood 
Blackmore,  Essex. 


I  read  with  interest  the  letter  from 
"Clovis"  in  last  week's  C&D.  May  I  refer 
him  to  my  letter  printed  in  the  August  6 
issue,  headed  "Those  unkind  cuts". 
However,  I  do  concur  with  his  comments 
on  the  "off-hand"  treatment  given  to  the 
PSNC  by  Mr  Patten,  junior  Minister. 

As  I  have  said,  in  another  published 
letter  some  years  ago,  pharmacists  are  a 
nonentity  in  the  eyes  of  the  government. 
Therefore  strategic  tactics  may  be 
necessary  to  fight  our  common  enemy, 
the  Treasury. 

I  like  the  suggestion  by  Clovis 
regarding  limitation  of  supply  on  any 
FP10  —  made  inevitable  surely  by  the 
effects  of  the  clawback.  This  idea  was  put 
forward  when  Enoch  Powell  struck  in  the 
early  sixties,  but  was  pooh-poohed  by 
branch  members. 

Nevertheless,  the  importance  of  this 
suggestion  is  that  it  should  not  be  a  fixed 
time  or  quantity  of  supply.  The  first  rule 
of  warfare  is  not  to  let  the  enemy  know 
your  tactics.  The  DHSS  would  merely 
"claw  back"  a  fixed  figure. 

No  sir!  Make  it  a  discretionary 
limitation  of  supply.  Most  of  us  could 
reduce  the  value  of  drugs  dispensed  by 
between  £1 ,000  and  £10,000  per  month, 
by  reason  of  inadequate  funds  for  those 
£50+  prescriptions  for  example.  That 
would  mean  between  £10m  and  £  100m 
overall  reduction  per  month.  The  true 
figure  would  be  unknown  to  anyone,  for 
several  months  at  least,  and  could  be 
variable. 

The  effect  would  be  a  reduction  of  all 
turnovers  .  .  .  retailers  with  no  loss, 
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BUSINESS  AND  THE  ECONOMY 


Compiled  by  the  Benn  Business  Research  Department 


Mixed  reactions  on 
recovery  prospects 

Although  the  latest  official  statistics  tend  to  support  the 
Chancellor's  cautiously  optimistic  view  of  the  economic 
recovery,  several  professional  forecasters  are  less 
sanguine. 


Output  will  have  to  perk  up  substantially 
if  it  is  to  fulfil  Mr  Lawson's  expectations 
of  3  per  cent  growth  this  year  and  next; 
and  the  predicted  fall  in  the  rate  of 
inflation  to  4'/:  per  cent  by  the  end  of 
1984  has  met  with  scepticism  in  some 
quarters. 

Indeed,  the  Government's  own  longer 
leading  indicator,  which  predicts  what 
might  happen  to  the  UK  economy  in  a 
year's  time,  fell  for  the  third  consecutive 
month  in  October,  reviving  fears  that  the 
pace  of  the  recovery  may  be  weakening. 

On  a  brighter  note,  however,  it  seems 
that  the  high  street  spending  boom  is  set 
to  continue,  according  to  the  CBI's  latest 
survey  of  the  distributive  trades.  Nearly 
80  per  cent  of  the  retailers  questioned 
expect  this  November's  sales  volume 
figures  to  be  higher  than  a  year  ago,  as  the 
build-up  to  Christmas  begins. 

The  provisional  estimate  for  October's 
retail  sales  shows  that  high  street  spending 
was  about  10  per  cent  higher  than  a  year 
ago.  In  volume  terms,  October's  retail 
trade  level  was  slightly  higher  than  the 
average  for  the  third  quarter,  following 
erratic  movements  in  the  previous  two 
months. 

Chemists1  sales  fall 

Following  three  months  of  buoyant 
activity,  the  value  of  sales  by  chemists  in 
September  was  only  5  per  cent  higher  than 
in  the  same  month  last  year,  and  down 
nearly  1 1  per  cent  on  August's  level. 

In  the  third  quarter,  the  volume  of 
sales  by  mixed  retail  businesses  was 
virtually  unchanged  from  the  previous 
quarter,  while  sales  by  non-food  retailers 
increased  by  1  Vi  per  cent. 

According  to  preliminary  estimates  by 
the  Central  Statistical  Office,  UK  national 
output  rose  by  0.9  per  cent  between  the 
second  and  third  quarters  of  1983  to  its 
highest  level  since  the  beginning  of  1980. 
This  follows  two  quarters  of  virtually 
unchanged  figures. 

Manufacturing  output  in  the  third 
quarter  was  1  Vi  per  cent  higher  than  in 
both  the  previous  quarter,  and  in  the  same 
period  last  year. 

However,  falls  in  investment  and 
stock  levels  in  the  three  months  to 
September  confirm  the  fragility  of  the 


recovery.  The  level  of  manufacturers'  and 
wholesalers'  stocks  fell  steeply,  but 
retailers'  stocks  increased  by  £74m. 

Price  rises  ease 

Meanwhile,  inflation  resumed  its 
downward  direction  in  October  to  stand  5 
per  cent  higher  than  a  year  ago,  while  the 
index  for  medicines,  surgical  goods  and 
toiletries  fell  again  sharply  to  a  4.3  per 
cent  annual  rate,  continuing  a  year-long 
downward  trend. 

Back  a  stage  in  the  price  pipeline,  the 
index  of  prices  charged  by  manufacturers 
increased  by  0.5  per  cent  in  October, 
indicating  that  there  is  still  no  strong 


inflationary  pressure  on  output  prices 
waiting  to  feed  through  into  retail  prices. 

The  producer  price  index  rose  in 
October  to  give  year-on-year  percentage 
increases  of  3.4  and  4.7  respectively  for 
pharmaceutical  products  and  toilet 
preparations.  The  index  for  the  buoyant 
photographic  materials  and  chemicals 
showed  a  9  per  cent  annual  increase. 

Production  up 

Meanwhile,  provisional  estimates  of  the 
production  index  for  pharmaceutical 
products  during  the  third  quarter  show  a 
year-on-year  increase  of  10. 1  per  cent. 
The  corresponding  figure  for  perfumes, 
cosmetics  and  toilet  preparations  is  9.2 
per  cent,  with  a  substantial  5.7  per  cent 
rise  between  the  second  and  third 
quarters. 

The  release  of  figures  showing 
manufacturers'  sales  of  pharmaceutical 
products  during  the  second  quarter  has 
been  delayed  by  the  Business  Statistics 
Office.  It  is  understood  that  the  statistics 
are  being  subjected  to  special  scrutiny 
following  recent  product  classification 
changes,  and  that  there  may  be  revision  to 
some  figures  for  the  first  quarter. 

Continued  overleaf 


Business  statistics 

Prices  and  costs 

Latest  data 

Previous  data 

change 
on  year 

Retail  prices  (.January  1974  =  100): 

all  items 

i  I, 

340.7 

Sept 

339.5 

5  I) 

medicines,  surgical  goods,  toiletries 

(  ).  i 

345.4 

Sepi 

344.9 

4  3 

Producer  prices  (1980-  100): 

manufacturing  industry 

Oct 

126.3 

Sept 

125.7 

5.5 

chemical  industry 

Oct 

120.4 

Sept 

119.7 

4.8 

pharmaceutical  products 

Oct 

126.4 

Sept 

125.9 

3  4 

toilet  preparations  lor  men 

Oct 

129.9 

Sept 

129.2 

3.9 

other  toilet  preparations 

Oct 

125. 9 

Sept 

125.8 

4.7 

surgical  dressings 

Oct 

132.0 

Sept 

130.3 

7.8 

photographic  materials  and  chemicals 

Oct 

119.3 

Sept 

117,9 

9.0 

Average  earnings*  (January  1980=  100): 

distributive  trades 

Sept 

144.0 

Aug 

143.3 

8.1 

chemicals  and  allied  industries 

Sepl 

153.8 

Aug 

157.1 

10  h 

Output 

Manufacturers'  sales*  (current  prices)  i  thous: 

pharmaceutical  preparations 

1st  qtr 

513,840 

4th  qtr 

520,089 

9.1 

pharmaceutical  foods  and  food  additives 

1st  qtr 

6,097 

4th  qtr 

5,856 

6  1 

pharmaceutical  chemicals 

1st  qtr 

74,346 

4th  qtr 

63,804 

17.9 

toilet  preparations 
Exports*  (current  prices)  £  thous: 

2nd  qtr 

211,600 

1st  qtr 

197,600 

111 

pharmaceutical  chemicals  and  preparations 

1st  qtr 

237,185 

4th  qtr 

232,967 

2  1 

perfumes,  cosmetics  and  toilet  preparations 
Imports*  {current  prices)  C  thous: 

2nd  qtr 

60,818 

1st  qtr 

58,716 

17.5 

pharmaceutical  chemicals  and  preparations 

1st  qtr 

1 18,668 

4th  qtr 

105,077 

34,9 

perfumes,  cosmetics  and  toilet  preparations 

2nd  qtr 

32,834 

1st  qtr 

27,204 

19  1 

Sales 

C  onsumers'  expenditure  ( 1980  prices)  £bn 

3rd  qtr 

36.1 

2nd  qtr 

35.9 

3  4 

Retail  sales*  (value)  per  week  {1978  =  100): 

all  retail  businesses 

Oct 

174 

Sept 

167 

in 

chemists 

Sept 

159 

Aug 

178 

5 

Business  conditions  indicators 

Average  earnings  index  ( 1980  =100) 
Capital  expenditure  ( 1980  prices)  £m: 

distribution 
stock  changes  (1980  prices)  £m: 

wholesaling 

retailing 
I  nemplov  ment  (UK)  per  cent 
Live  births  (England,  Wales  and  Scotland) 

Sept 

3rd  qtr 

3rd  qtr 
3rd  qtr 

Oct 
Sept 

150.7  Aug 

978                 2nd  qtr 

-341                2nd  qtr 
74                 2nd  qtr 

13.0  Sept 
67,058(5wks)  Aug 

150.2 
964 

S9 

-  132 
13.3 
54,683(4wks) 

8.5 
17  3 

Sources:  Central  Statistical  Office  Department  of  Employment  Department  of  Trade  and  Industry 
OPCS 

All  figures  seasonally  adjusted  except  where  marked* 
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Medicines  and  toiletries  price  rises  ease  further 
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Retail  chemists'  sales  drop  back  sharply 
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and  Industry 


Anyone  for  squash? 

LCR  is  to  host  as  squash  tournament  for 
pharmacists  on  January  6,  at  South  Bank 
squash  centre  in  London.  Application 
form  on  pl023. 

Monday,  December  5 

East  Metropolitan  Branch,  Pharmaceutical  Society,  Churchill 
Room,  Wanstead  Library,  Spratt  Hall  Road,  Wanstead, 
London  El  1  at  7.30pm.  Discussion  on  revised  Code  of  Ethics, 
and  of  resolutions  for  the  1984  Branch  Representatives 
meeting.  Wine  and  mince  pies. 

Southampton  Branch,  Pharmaceutical  Society,  Postgraduate 
Medical  Centre,  Southampton  General  Hospital,  Southampton 
at  7.30pm.  Talk  on  "Modern  Dressings  and  their  use"  by 
Johnson  &  Johnson,  Patient  Care  Division. 

Tuesday,  December  6 

Fife  Branch,  Pharmaceutical  Society,  Anthony's  Hotel. 
Kirkcaldy  at  7.45pm.  Dr  A.W.M.  Smith,  consultant  physician, 
on  "The  progress  so  far  —  insulin  1 00" 
Lancaster  Branch.  Pharmaceutical  Society,  Postgraduate 
Medical  Centre,  Ashton  Road,  Lancaster  at  7.45pm.  Mr 
Whiteley,  Allen  &  Hanbury,  on  "Asthma  —  patients,  inhalers, 
and  problems". 

South  W  est  Metropolitan  Branch,  Pharmaceutical  Society, 

Lecture  Theatre,  St  George's  Hospital  Medical  School, 
Blackshavv  Road.  London  SW17  at  7.45pm.  Dr  D.  Bailey  on 
"The  medicine  man  of  West  Africa". 

West  Metropolitan  Branch,  Pharmaceutical  Society,  Victoria 
Health  Authority  ,  Great  Western  Hotel,  Praed  Street,  London 
W2  at  7.15pm.  Mr  I.  Deitsch  on  "Substance  Abuse".  A  joint 
NPA/WPA  meeting. 

Wednesday,  December  7 

Blackburn  Branch,  National  Pharmaceutical  Association,  East 
Lanes  Cricket  Club,  Dukes  Brow,  at  8pm.  General  meeting. 
Crawley,  Horsham  &  Reigate  Branch,  Pharmaceutical  Society, 

Boots  Ltd,  Queen's  Square,  Crawley,  Sussex  at  7.30pm.  Mr 

Alan  Smith,  PSNC  on  "The  new  Code  of  Ethics". 

Isle  of  Wight  Branch,  Pharmaceutical  Society,  Postgraduate 

Medical  Centre,  St  Mary's  Hospital,  Newport,  at  8pm.  Dr 

Allan  N.  Insole  on  "Industrial  archaeology  of  the  Isle  of 

Wight". 

London  Guild  Hospital  Pharmacists.  The  Nevin  Threatre,  St 
Thomas'  Hospital,  Lambeth  Palace  Road,  London  SE 1 ,  at 
8pm.  Detective  Chief  Superintendent  R.  Penrose  on  the 
"Drugs  Squad". 

Sheffield  Branch,  Pharmaceutical  Society,  Jessop  Hospital 
Lecture  Theatre,  at  7.30pm.  Illustrated  talk  by  Dr  G.  Hoskins, 
paediatric  neurologist,  on  "Mongols  —  are  they  all  the 
same?".  Motions  for  the  Branch  Representatives  Meeting  to  be 
discussed  prior  to  meeting. 

Thursday,  Decembers 

Bristol  Branch,  Pharmaceutical  Society,  Frenchay  Hospital 
Postgraduate  Medical  Centre.  Bristol,  at  7.30pm.  Dr  Suzanne 
Champman  on  "Doctor  on  the  Beagle". 
Dorset  Branch,  Pharmaceutical  Society,  Postgraduate  Medical 
Centre,  Poole  General  Hospital,  Poole,  Dorset  at  7.30pm. 
Illustrated  talk  on  South  Africa  by  Messrs  Christopher  and 
Stanley  Bubb.  Buffet  supper. 

Huddersfield  Branch,  Pharmaceutical  Society,  Postgraduate 
Medical  Centre,  Huddersfield  Royal  Infirmary  at  8pm. 
Meeting  on  "Fibre"  by  Reckitt  and  Colman. 
Institute  of  Pharmacy  Management,  Ladbroke  Mercury  Motel, 
Southend  Arterial  Road,  Hornchurch,  at  7.30pm.  Mr  Tony 
Williams  of  GE  Health  pic,  will  talk  on  "Transferability  of 
Pensions".  A  charge  of  £1  for  members,  £2  for  non-members. 
Leeds  Branch,  Pharmaceutical  Society  ,  Golden  Lion  Hotel, 
Leeds,  at  8pm.  "Aerosol  Inhalers"  by  Allen  &  Hanbury. 
Northumbrian  Branch,  Pharmaceutical  Society,  Colour  Care, 
South  Shields,  at  8pm.  Tour  of  the  processing  works.  Buffet 
follows. 

Stirling  Branch,  Pharmaceutical  Society,  Room  I,  Terraces 
Hotel,  4  Melville  Terrace,  Stirling,  at  8pm.  Dr  D.C.  Kennie. 
consultant  physician,  on  "Stroke  —  A  family  catastrophe". 


Answers  to  questions  posed  on  pl018. 

The  following  is  a  synopsis  of  the  specialist 's  comments:- 
The  patient  whose  history  is  given  has  typical  ringworm  in 
the  groins  (Itnea  cruris).  The  condition  is  common  in  men, 
especially  young  adults  but  is  rare  in  women.  Often  the 
fungus  causing  the  problem  is  carried  to  the  groins  from 
the  patient's  own  feet,  if  he  has  athlete's  foot  (tinea pedis). 
Limited  areas  of  skin  involvment  can  be  treated  with  a 
topical  anti-fungal  agent.  Treatment  should  be  continued 
for  about  six  weeks. 

Fig  1  Tinea  cruris  —  a  symmetrical  eruption  in  the  groins. 
Fig  2  Tinea  cruris  —  shows  the  well  demarcated  edges  of 
the  areas  affected  by  tinea.  Fig  3  Tinea  pedis  —  scaling  in 
the  web  spaces  between  the  toes.  Fig  4  Tinea  pedis  — 
sulphur  yellow  streaks  in  a  toe  nail  plate.  Fig  S  Tinea  cruris 
and  tinea  pedis  —  fungal  mycelium  in  a  skin  scraping.  Fig 
6  So  called  "tinea  incognito"  a  groin  fungal  infection 
altered  by  topical  steroid  therapy. 
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Clawback  hits 
Boots  retail 


Supermarket  pharmacies 
killing  independents? 


Many  independent  pharmacies,  already 
under  pressure  from  declining  toiletry  and 
OTC  medication  sales,  could  be  driven 
out  of  business  altogether  if  the  current 
trend  towards  in-store  supermarket 
pharmacies  continues. 

Inter-Company  Comparisons  believe 
that  these  problems  "do  not  bode  well" 
for  independent  pharmacy  in  the  near 
future.  As  recently  as  1970,  ICC  say, 
some  80  per  cent  of  non-prescription 
medicines  were  sold  by  chemists.  Half  of 
that  share  has  since  been  lost  to  the 
supermarkets  and  drug  stores.  A  similar 
trend  can  be  seen  in  toiletries  sales  where  a 
90  per  cent  share  has  been  reduced  by  two 
thirds  in  the  past  twenty  years. 

Chemist  wholesalers  have  meantime 
become  involved  in  what  ICC  call  "a 

NHS  turnover  drops 
below  70pc 

The  independent  chemist's  NHS  share  of 
turnover  in  July  /  August  has  fallen  below 
the  70  per  cent  level  for  the  first  time  since 
January  /  February. 

Figures  from  the  A.C.  Nielsen 
research  organisation  show  that  a  68.9  per 
cent  share  (69.0  per  cent  for  the  same  two 
month  period  last  year)  came  from  an 
average  of  2,769  prescriptions  in  July 
(2,831 ).  An  average  of  2,056  scripts  for 
the  multiple  and  Co-operative  pharmacies 
(excluding  Boots)  contributed  to  a  50.8 
per  cent  (52.4  per  cent)  portion  of 
turnover. 

Average  weekly  cash  sales  for 
independent  pharmacies  in  July  /  August 
this  year  are  £1 ,285,  up  14  per  cent  on  last 
year  (£1 ,125),  drug  store  sales  are  up  7  per 
cent  to  £2,086  (£1 .943)  and  sales  for 
multiples  and  Co-ops  are  15  per  cent  up  to 
£1,956  (£1 ,698).  Average  weekly  sales  of 
all  non-Boots  pharmacies  is  now  £1 ,376. 

Turnover  of  independents,  multiples 
and  Co-ops  pharmacies  excluding  Boots 
was  £348m  (£305m  in  '82)  with 
independents  taking  a  86.9  per  cent  share 
(86.6  per  cent). 
Pharmacies  v  Drug  Stores- 
Cash  sales  only 


July/ 

May/ 

July/ 

August 

June 

August 

Tolal  £.000 

126,750 

125,594 

143,296 

Pharmacies 

101,461 

102,307 

116,151 

(80.0%) 

(81.5%) 

(81.1%) 

Drug  stores 

25,289 

23,287 

27,145 

(20.0%) 

(18.5%) 

(18.9%) 

A.C.  Neilsen  Ltd,  Nielsen  House,  Headington, 
Oxford  OX3  9SQ. 


bitter  price  discounting  war",  that  started 
up  a  few  years  ago.  Profits  for 
wholesalers  rose  by  22  per  cent  in  the  18 
months  from  October  1979,  only  to  slump 
by  81  per  cent  in  the  following  18  months. 
Margins  have  also  suffered,  with  only  the 
suppliers  of  OTC  products  managing  to 
buck  the  trend. 

The  industry  is  increasingly  dominated 
by  a  handful  of  very  large  companies, 
ICC  point  out.  In  the  three  years  to 
October  1982,  wholesalers  tended  to  do 
best  in  terms  of  sales  increase,  while 
retailers  came  top  of  the  list  for  profit 
growth.  Retail  and  Wholesale  Chemists 
—  4th  edition  (£121),  Business  Ratio 
Division,  Inter-Company  Comparisons 
Ltd,  28  Banner  Street,  London  EC1  8QE. 


Haw  Paw  Brothers  —  manufacturers  of 
Tiger  Balm  —  are  currently  involved  in 
sponsoring  the  US  Women's  Tennis 
Classics.  BillieJean  King  (right)  and 
Rosie  Casals  took  time  off  the 
international  tennis  circuit  to  appear  at 
a  recent  New  York  Press  conference 
and  talk  about  how  the  product  helps 
them  maintain  fitness.  Playing  umpire 
is  company  marketing  director  John 
Robertson 


Unichem's  terms 


Uniehem  have  changed  their  terms  to 
shareholders  from  December  1. 

All  medical  purchases  from  £0-£2,400 
(previously  £0-£2,000)  will  be  allocated  a 
monthly  profit  share  of  5  per  cent, 
providing  a  minimum  figure  of  £1 ,600 
(£1,250)  is  reached  in  the  relevant  month. 
All  purchases  above  £2,400  will  be 
allocated  8  per  cent.  The  monthly  profit- 
share  on  counter  purchases  is  now  8  per 
cent  (10  per  cent). 

Uniehem  say  additional  monies 
released  by  the  reduction  in  profit  share 
will  be  used  to  fund  Prosper  profit  share. 
Prosper  now  accounts  for  75  per  cent  of 
Unichem's  business,  they  say. 


Boots'  retailing  operations  increased 
profits  by  16.5  per  cent  on  sales  up  7.6  per 
cent  in  the  six  months  to  September  30. 
Sales  reached  £7 15m  from  the  previous 
£664m,  while  profits  were  £3m  up  at 
£22.4m. 

DHSS  clawback  had  "a  major  adverse 
effect"  on  the  division's  results.  The 
company  have  provided  a  £6m  charge 
which  they  say  should  cover  the  total 
amount  involved. 

When  adjusted  for  this  charge,  trading 
profits  in  the  UK  were  up  39.3  per  cent, 
with  turnover  increasing  by  7.7  per  cent. 
Surplus  on  retail  property  disposals 
reached  £8. 7m  —  £lm  higher  than  last 
year. 

Group  profits  rise  24.5pc 

Profits  for  the  group  as  a  whole  rose  24.5 
per  cent  to  reach  £65. 1 m.  Sales  across  all 
activities  were  10  per  cent  up  at  £824m. 
The  industrial  division  contributed  sales 
of  £164m,  with  profits  here  reaching 
£31m.  American  subsidiary  Boots 
Pharmaceutical  Inc  is  credited  with  an 
excellent  performance.  Optrex,  bought 
from  Hoechst  in  February,  is  small  in 
relation  to  the  group's  other  activities,  but 
has  performed  well  up  to  expectations. 
The  company's  sale  of  their  stake  in  the 
FBC  agrochemicals  business  (C&D  July 
23,  pl67)  generated  £1  lm  profit. 

Looking  to  the  remainder  of  the 
financial  year,  chairman  Peter  Main  says 
trading  in  the  important  pre-Christmas 
period  has  started  well. 

FT  predicts  some 
high  rate  rises 

A  Financial  Times  analysis  of  local 
authority  spending  and  resources  shows 
only  29  of  the  410  regions  will  be  able  to 
keep  next  April's  rent  increases  at  10  per 
cent  or  less  if  real  spending  levels  are  to  be 
maintained. 

Over  a  quarter  of  local  councils  would 
need  increases  of  at  least  20  per  cent. 

Highest  increases  are  forecast  for 
Slough,  Portsmouth  and  Hove,  where 
rates  are  expected  to  go  up  by  over  50  per 
cent.  The  FT" points  out,  however,  that 
these  increases  may  be  on  a  low  base  level. 

Crawley  and  South  Ribble  inhabitants 
have  most  cause  for  optimism,  with  their 
councils  having  the  leeway  to  cut  rates  by 
5-6  per  cent  while  still  maintaining  real 
spending. 

Expected  increases  in  London  vary 
widely.  Camden,  the  City,  Westminster 
and  the  Greater  London  Council  show 
rises  of  only  1-4  per  cent,  while 
Wandsworth  and  Kensington  /  Chelsea 
top  the  list  with  increases  around  the  40 
per  cent  mark. 


More  Business  News  overleaf 
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Business  News  continued 

Retail  missing  out 
on  Government  help 

Goverment  and  EEC  help  for  small 
businesses  concentrates  too  much  on 
business  start-ups  and  is  therefore  largely 
irrelevant  to  the  retail  sector,  according  to 
Professor  John  Dawson  of  Stirling 
University. 

Professor  Dawson,  who  lectures  in 
distributive  studies,  points  out  that  over 
25,000  small  retail  businesses  already  start 
up  each  year  —  the  equivalent  of  80  per 
day  if  Sundays  are  excluded.  However, 
small  businesses  in  the  sector  have  been 
dying-out  at  the  rate  of  45  per  day  since 
the  early  70s. 

It  is  therefore  not  the  encouragement 
of  start-ups,  but  rather  the  creation  of  an 
economic  environment  which  allows  for 
continued  trading  which  presents  the 
problem,  he  argues. 

6Not  a  viable  asm' 

"It  is  unreasonable  to  try  and  generate 
greater  entreprenurial  activity  than  80 
new  firms  per  day,  and  unrealistic  to 
attempt  to  create  conditions  for  all  these 
to  grow.  Given  the  nunbers  of  small 
businesses,  expansion  for  all,  or  even  for 
any  but  a  handful,  is  not  a  viable  aim,"  he 
says. 

There  can  be  no  single  cure-all  for  the 
sectors  ills,  Professor  Dawson  warns,  the 


individual  reasons  for  decline  being  too 
diverse.  He  calls  for  a  policy  of 
information  provision  and  positive 
discrimination  which  would  "aid 
entrepreneurs  who  help  themselves  rather 
than  provide  finance  or  subsidy  to  both 
the  efficient  and  inefficient. 

"In  the  long  run,  the  aim  should  be  to 
prevent  the  problems  arising  rather  than 
apply  short  term  and  individual  cures." 

Professor  Dawson  was  speaking  to  a 
Retail  Consortium  conference  on  the 
future  of  small  firms  in  retailing,  held 
recently  in  Glasgow. 

PAYE,  VAT  &  SSP 
can  cost  you  more! 

Cost  to  employers  of  administering 
schemes  such  as  PAYE,  VAT  and  SSP  can 
be  as  much  as  five  times  higher  for  small 
businesses,  according  to  a  recent  Bath 
University  report. 

Figures  from  1981/82  show  the 
average  cost-per-employee  for  businesses 
employing  five  or  less  to  be  around  £58. 
The  corresponding  figure  for  the  "big 
boys"  —  those  with  500  or  more 
employees  —  is  just  £11 . 

Commenting  on  the  report  Dr  Bernard 
Juby,  chairman  of  the  National 
Federation  of  Self  Employed  and  Small 
Businesses,  said  the  Government  should 
feel  morally  obliged  to  either  pay  small 
firms  for  these  tax-collecting  duties,  or  to 
at  least  give  them  longer  to  pay. 


CLASSIFIED 


M&S  to  double 
cosmetics  business 

Marks  &  Spencer  plan  to  double  their 
cosmetics  business  in  the  next  three  years, 
says  Graham  Miller,  merchandise 
manager  for  toiletries,  cosmetics  and 
ceramics. 

In  an  interview  with  Marketing 
magazine  Mr  Miller  says  that  sales  have 
soared  in  both  cosmetics  and  toiletries. 
And  the  company  intends  to  increase  their 
presence  in  this  field. 

Research  figures  quoting  a  3  per  cent 
share  of  Marks  &  Spencer  in  the  make-up 
market  were  seen  to  underestimate  them 
by  Mr  Miller,  while  2.5  per  cent  in  skin 
care  was  "in  the  ballpark". 


Henna  set  to  go? 


Henna  Hair  Health  look  to  be  back  on 
course  for  Stock  Market  flotation  with  an 
enlarged  group  following  last  week's 
holdup. 

Safety  tests  on  ingredients  of  the 
company's  Henna  hair  powders  will  not 
be  fully  completed  until  December  5,  but 
the  product  has  been  given  a  clean  bill  of 
health  so  far. 

Henna's  original  moves  to  gain  a 
quotation  were  blocked  when  former 
director  Martin  Vincent  wrote  to  the 
Stock  Exchange,  alleging  the  company's 
products  could  cause  ear  infections. 


Professional  Prescription 
Computer  Labelling 


If  you  had  time  to 
evaluate  all  the  labelling 
systems  available  you'd 
probably  come  to  the  same 
conclusion  as  the  NPA 


"The  full  Richardson  System  is 
arguably  the  best  we  have  seen" 

NPA  Pink  Supplement.  August  1983 

Why?  . . .  because  it  is  quick  and  easy  to  use  and  gives  you  the  freedom  to  alter  as 

many  drugs,  cautions  and  dose  codes  as  you  wish  freedom  too  to  deal  with  any 

wholesaler  without  being  tied. 
You  can  choose  a  cassette  or  the  more  advanced  disc  system  at  prices  from  £1 135 
and  apart  from  labelling  the  versatile  BBC  micro  computer  can  be  used  for  countless 
other  busmess  applications.  Many  users  claim  that  this  system  pays  for  itself  within 
months.  Can  you  afford  to  settle  for  anything  less. 

John  Richardson  Computers  Ltd., 
Unit  331,  Walton  Summit,  B amber  Bridge,  Preston  PR5  8AR.  Tel:  (0772)  323763 
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Appointments 


Bayer  UK  Limited  is  part  of  the  international  Bayer 
Group  marketing  a  worldwide  range  of  products  in 

the  industrial,  medical 
and  consumer  fields. 


The  Right  Environment 

We'll  give  you  complete  autonomy  to  manage  an 
existing  territory.  You'll  be  visiting  our  friends  in 
chemists,  grocery  multiples,  health  food  stores,  and 
cash  and  carries.  They  sell  —  you  sell. 


/SALES 
REPRESENTATIVES 


Responsibility  and 
freedom -a  combination 
for  your  personal 

success  What  use  are  your  ambitions 

without  the  right  opportunity?  Here  is  one  which  offers 
you  everything  you  ever  wanted. 

The  Right  Products  to  Sell 

We've  got  where  we  are  today  by  regularly  launching 
the  products  people  want  —  quality  products  which 
have  become  household  names  —  and  have  wide 
acceptance.  They  sell  —  you  sell. 

The  Right  Back  up 

Your  efforts  are  supported  by  our 
agressive  marketing  combined 
with  TV  and  press  advertising 
which  is  recognised  as  among  the 
most  effective  today.  They  sell  — 
you  sell.  s0 


The  Right  People 

Right  now  we're  looking  for  professional  sales 
representatives  aged  between  25  and  35  with  at  least 
two  years'  sales  experience  in  fmcg  products  —  selling 
to  the  chemist  or  grocery  trade  in  the  following  areas: 
Leeds/Bradford  •  Preston/BSackburn  •  N.  W.  London 
Mid-Giamorgan  •  Reading/Oxford. 

Individuals,  capable  of  decision-making  and 
possessing  numeracy,  drive  and  ambition  for  progress, 
will  be  offered  a  negotiable  salary  commensurate  with 
experience  and  ability  plus  a  range  of  benefits 

including  1.6  Cavalier,  BUPA  and  free  life 
assurance. 

For  an  early  interview,  please  write 
to:  Sue  Lane,  Personnel  Officer, 
Bayer  UK  Limited,  Bayer  House, 
Newbury,  Berks  RG13  1JA.  Alternatively 
call  her  on  Newbury  (0635)  39000. 


Bayer 

Improving  the  quality  of  life. 


SALES  REPRESENTATIVES 

Health  Foods  and  Dietary  Supplements 

As  a  result  of  expansion  in  the  Company's 
activities  and  the  successful  launch  of  several 
new  products  recently  we  need  to  increase  our 
sales  force  calling  on  the  health  food  shops  and 
chemists. 

We  now  need  Experienced  Sales 
Representatives  for  the 
SOUTH  EAST  AND  LONDON  AREA 

We  offer  an  attractive  salary,  company  car  and 
other  benefits  associated  with  the  job. 

If  you  are  confident  of  meeting  our  requirements 
please  write  enclosing  your  C. V.  to:  — 

Managing  Director, 
Quest  Vitamins  (UK)  Ltd., 
Unit  1,  Premier  Trading  Estate, 
Dartmouth  Middleway, 
Birmingham  B7  4AT. 


Agents 


AGENTS 
REQUIRED 

with  better  class  accounts  in  the 
following  areas:  — 

SCOTLAND 
WALES 
IRELAND 
and  MIDLANDS 

To  promote  sales  of  highly  successful 
range  of  quality  fashion  jewellery  on 
attractive  display  stands. 

FLORENTINE  JEWELLERY 
01-7391214. 

Ref:  M.P.G. 
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Appointments 


Business  to  Let 
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VETERINARY 
DRUG  CO.  PLC 

The  Veterinary  Drug  Co  PLC,  the  largest  UK  veterinary 
wholesaler  with  a  turnover  well  over  £20  million  per 
annum,  is  seeking  two  key  executives.  This  25  year  old 
company  is  owned  by  veterinary  surgeons,  has  had  a 
consistent  growth  record  and  is  dedicated  to  giving  the 
customer  a  good  personal  service. 


A  SALES  MANAGER  is  required  to  supervise  our  sales 
force  selling  veterinary  instruments,  own-label  drugs, 
products  for  which  we  have  national  distribution,  and  our 
wholesale  service. The  Sales  Manager  will  report  to  the 
Managing  Director  and  be  responsible  for  controlling  and 
selecting  salesmen,  and  liaising  with  staff  both  at  depots 
and  head  office  to  maximise  our  sales.  This  post  carries  the 
salary  suitable  for  such  an  important  position,  a  company 
car,  and  generous  contributory  pension  scheme.  Relocation 
expenses  will  be  paid  where  necessary. 


A  DEPOT  MANAGER  is  required  to  run  the  York  depot, 
which  represents  a  significant  share  of  total  company 
sales. The  successful  candidate  will  be  capable  of  running 
a  pharmaceutical  wholesale  business,  control  staff  and 
stocks,  liaise  with  customers  and  have  that  commitment 
to  service  to  a  profession  that  gives  and  expects  a  high 
level  of  service.The  remuneration  package  includes  a 
realistic  salary  for  this  position,  a  company  car  and  a 
generous  contributory  pension  scheme.  Relocation 
expenses  will  be  paid  where  necessary. 


Applicants  for  both  posts  should  send  for  an  application 
form  to: 

Mr  S  Heppell,  Administration  Manager, 
Veterinary  Drug  Co  PLC,  129-135  Lawrence  Street, 
York,Y013EG. 


AGENTS 
REQUIRED 

To  sell  our  new  disposable 
HEAT  PACK  to  Pharmacies 
etc.  Good  commission. 

Please  phone: 
John  Milles 
01-5041788 


TO  LET,  HELMSLEY.  North  Yorkshire 

We  are  able  to  offer  4  shop  units  ranging  from 
290  sq.  ft  to  875  sq  ft.  all  in  prominent  positions 
in  this  market  and  tourist  town. 
Currently  there  is  no  chemist  operating  in  the 
town. 

Further  details  from  15,  Market  Place,  Ma/ton. 
Tel:  (0653)5581.  Ref.  23/78. 


Courses 


Refresher  Course  in  Homoeopathic  Pharmacy  to 
be  held  at 
The  Victory  (Services)  Association  Ltd, 
63-79  Seymour  Street  London  W2  on  Saturday 
11th  and  Sunday  12th  February  1984. 
10.00  am  -  5.00  pm  each  day. 
This  refresher  course  is  for  PHARMACISTS  ONLY 
and  will  cover  all  aspects  of  homoeopathic  pharmacy 
in  relation  to  every  day  first  aid  problems. 

For  all  further  details  please  apply  to:  — 
Mrs.  M.  J.  Munday,  General  Secretary,  British 
Homoeopathic  Association,  27A  Devonshire 
Street,  London  W1N  1R J.  Tel:  01-935  2163. 


Contract  Packing 


Meet  Fleet/The  experts  in 
manufacture  &  assembly  of 
pharmaceuticals  &  toiletries. 


To  find  out  more  about  our  full  range  of  contract  packing,  manufacturing 
and  product  development  services,  send  today  for  the  Fleet  brochure. 
Fleet  Ltd.,  94  Rickmansworth  Rd„  Watford,  Herts  WD1  7JJ  Tel  (0923)  29251 

Name_  

Company. 
Position_ 
Address  _ 


 E3  Fleet 

Large  enough  to  cope, 
   small  enough  to  care. 

TOILETRIES,  COSMETICS,  PHARMACEUTICALS,  MEDICINES 


Exports 


BUYING  X  SELLING  *  SHIPPING  X  CONFIRMING  X  WAREHOUSING  X  EXPORTING  X  PACKAGING 


COMPLETE 

EXPORT  SERVICE 

CONTACT  US  FOR  YOUR:  EXPORT 
REQUIREMENTS  INCLUDING  PROPRIETARY 
GENERIC  PHARMACEUTICALS  AND  BRANDED 

—  UNBRANDED  COSMETICS  WORLDWIDE. 
INQUIRIES  FROM  MANUFACTURERS  SEEKING 
EXPORT  MARKETS  FOR  THEIR  PRODUCTS  ALSO 
WELCOME. 

INTERPH ARM  EXPORTS  LTD. 
216  ST.  JAMES'S  ROAD,  CROYDON. 

SURREY  CRO  2BW. 
TELEX:  8951260  TEL:  01-683  1160 


X  EXPORTING  X  PACKAGING  X  FORWARDING  X  BUYING  X  SELLING  X  SHIPPING  X  EXPORTING 
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Trade  Services 


Tablet  Production, 
Liquid  Production, 
Powder  Production, 
Packing  ... 

ffl 

CON  TRACT  PHARMACEUTICAL  SERVICES  LIMI  TED 
VwrV.  Rouu.  Ovcrscal.  Burton-on-Treru.  SuitloriNhiic 
'Telephone  (02X3)  221616.  Telex  34134? 


Computers 


SHOPKIT 


Sold  out!  Our  November  "Half-Price"  offer  was 
such  a  phenomenal  success  that  every  stock 
item  was  sold,  leaving  some  very  disappointed 
customers. 

Fortunately,  we  have  managed  to  obtain,  at  very 
short  notice,  a  large  delivery  of  the  superb 
plastic  coated  steel  that  makes  our  famous 
system.  This  means  that  we  can  continue  our 
offer  into  December.  Will  those  who  were 
unable  to  buy  "Half-Price"  Shopkit  last  month, 
please  apply  again. 

SHOPKIT, 

50  Ivatt  Way,  Westwood  Industrial  Estate, 
Peterborough  PE3  7PN.  Telephone  (24  hour  service) 
Peterborough  (0733)  265263. 


(LuxLine 


SHOPFITTING 
SERVICE 


N.P.A.  &  NUMARK  APPROVED 

FREE  PLANNING  AND  ADVICE. 

FOR  YOUR  SHOPFITTING 

PROJECT. 

Contact:  -  LUXLINE, 

8  COMMERCE  WAY,  LEIGHTON  BUZZARD,  BEDS. 

Tel:  0525  381356. 


LEXDRUM 

0626  832308 


WE  OFFER  A  PROFESSIONAL 
SHOPFITTING  SERVICE  FOR  THE 
RETAIL  PHARMACY 

LEXDRUM  STOREFITTERS 
^^"^^Chapple  Rd,  Bovey  Tracey,  Devon. 

0626  832308 


/1ILPLN 


STORE 
FITTINGS 
LIMITED 

For  the  ULTIMATE  in 
pharmacy  design  with 

emphasis  given  to 
individual  requirements. 

Telephone: 
0626  832059 
Nothern  Sales: 
Carlisle  0228  47149 

Allplan  House,  Cavalier 
Road,  Heathfield,  Newton 
Abbot,  Devon  TQ12  6TG. 


Video  Rentals 


VICTORIA 
RENTS 
VIDEO 

LIBRARIES 

4,000  titles  from  171/2p 
weekly.  Free  exchange. 

London  -  01-930  6076 
Manchester  -  061-728  2309 
Glasgow  -  041-332  4351 


PHARMACOM  S.yc°eu 

ifcGAMA  -  An  advanced  computer  for  pharmacists 

5000  Drug  File  *  Product  Usage  Reports  *  Fast  Label  Printing 

*  Prescription  Count  *  Orders  &  Stock  Control  *  Accounts  &  VAT 

Returns  *  Payroll  *  Shop  Stock  Control  *  Electronic  Till  Input 

^f*  ALFA  -  A  low-cost,  fast  labelling  system 

Simple  5  digit  entry  system  *  Large  drug  file  *  VDU  and 
printer  *  FRbEl—  New  letter  writing  program_ 

%  Full  cash  refund  on  both  systems^ 
after  trial  period 


im  TTtFr'AT 


Free  Seminars  in  Your  Area- 
Telephone  or  write   for  details  NOW! 


Gama  Computers 


Freepost 

742  High  Road,  Goodmayes,  Nford,  Essex  IG3  8SX 


Tel  01    597  3500 


Stock  for  Sale 


DISTRIBUTORS  OF  FINE 
FRAGRANCES  AND  COSMETICS 

Wide  range  of  branded  French  perfumes  and  cosmetics  at 
competitive  prices. 

Contact: 
A  &  G  IMPORTS  LIMITED 
Unit  3,  Pilot  Ind.  Estate, 
West  Wycombe  Road, 
High  Wycombe,  Bucks. 
Tel:  0494  41273 
Open  Mon-Fri  9  am-5.30  pm 
Callers  welcome. 


BRANDED  COSMETICS  &  PERFUMES 

AT  COMPETITIVE  PRICES 

Come  and  see  our  very  extensive  range. 
CASH  &  CARRY:  Monday.Tuesday,  Thursday,  10am  8pm; 
Wednesday  &  Saturday,  9am-5pm;  Friday,  10am-6pm; 
Sunday,  10am-2pm. 

We  also  offer  DELIVERY  SERVICE 
C.T.  MARKETING  LTD. 
New  Tythe  Street,  Long  Eaton,  Notts  Tel:  06076  61517 
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Stock  for  sale 


GERALD  FRASER 

Wholesale  Cosmetics 

Would  like  to  invite  all 
their  clients  to  view  their 
exciting  new  range  of 
Christmas  cosmetics 
and  perfumes 
for  1983. 
at  their  new  address 
33  Broughton  Street 
Manchester. 
Telephone: 
061-832  3427 

Open  9.30-5  weekdays 
10-2  Sundays 
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HURRY,  come  and  see  for  yourself, 

the  LARGEST  selection  in  the  UK  of 
the  FAMOUS  FRENCH  and 
the  very  BEST  of  BRITISH 
FRAGRANCES  and 
AFTERSHAVES,  a 

BREATHTAKING  collection  of 

C COSMETICS,  mountains  of 
CHRISTMAS  GIFT  SETS  and 
ACCESSORIES  galore. 
The  Highest  Quality  — 
at  the  Very  Lowest  Prices 
103-105  CHEETHAM  HILL  ROAD,  MANCHESTER  M8 
Open:  Monday-Friday  9  am-5. 30  pm 
Sunday  9.30  am-2  pm 
*  EASY  PARKING  it  LOADING  * 


Wholesalers  Ltd 

'16  Brumtcliffe  load,  farlley, 

Nr  Leeds 
Telephone  Leeds  522171 

Have  a  large  selection  of 

discount  toiletries, 
cosmetics,  perfumes  and 
medicines. 
Trade  only 
Hours  of  opening: 
8.30-5.30 
Monday-Friday 
8.30-1.30  Sunday 


ALAMI  IMPORT  &  EXPORT  LTD 


HANDKERCHIEFS  LOOSE  AND 
BOXED   RA.NGE  OF  TEA  TOWELS 
JACOUARD  AND  HANDLOOM 
TOWELS   PILLOW  CASES 
YELLOW  DUSTERS  FACECLOTHS 
BABY  NAPPIES  TERRY  SOCKS 
»<i.  rmj      BULK  INQUIRIES  WELCOME 


H0PEGI AOf  HOUSE 
19  23  KINGSl AND  ROAD 
LONDON  12  8AA 
;    Tel  01  729  5501  (4  lines) 

dull".  SUNAMM   LONDON    tt«->  89391)1  Al  AMI  G 


RING  ANDREW 
M0GRIDGE  FOR  ALL 
YOUR  CLASSIFIED 

ADVERTISING 


DISTRIBUTORS  OF 
FINE  FRAGRANCIES 

During  the  last  two  years,  we  have 
established  ourselves  nationwide,  as 
specialists  to  the  trade  for  the  supply  of  top 
quality  perfumery. 

If  you  have  a  need  for  a  regular  supplier  of 
quality  products,  then  please  contact  us 
immediately  to  arrange  for  one  of  our 
representatives  to  call,  and  discuss  your 
requirements.  (Trade  enquiries  only  please). 

FTF  TRADING  LTD., 

St  Margaret's,  Hambledon  Road, 
Denmead,  Hants. 

Tel:  07014  67754/67015 
Monday  to  Friday  9am  to  5pm. 


IMPORT/EXPORT 

Call  us  for  the  most  competitive  prices; 
The  best  range;  The  quickest  service; 
Cash  &  Carry  service. 

Telephone  or  write  to: 
EURO  CHEM  LTD., 
3  Prince  Close,  Walworth  Industrial  Estate, 
Andover,  Hampshire.  Tel:  0264  59872  and  0264  59585 


Chemist  and  Druggist's  Rates 


Post  to 

Classified  Advertisements, 
Chemist  &  Druggist, 
Benn  Publications, 
Sovereign  Way,  Tonbridge, 
Kent  TN9  1RW. 
Telephone  Tonbridge  (0732) 
364422.  Telex  95132. 

Ring  Andrew  Mogridge  ext.  272 
for  fnrlher  information 


Publication  date 

Every  Saturday 
Headings 

All  advertisements  appear 
under  appropriate  headings. 
Copy  date  4pm  Tuesday  prior 
to  publication  date. 
Cancellation  deadline 
5pm  Monday  prior  to 
publication  date. 


Display  /  Semi  Display  £1 1 .00 

per  single  column  centimetre, 
min  30mm.  Column  width 
42mm. 

Whole  Page  £950.00 
(260mm  x  180mm) 
Half  Page  £500.00 
(125mm  x  180mm) 
Quarter  Page  £280.00 
(125mm  x  88mm) 


Box  Numbers  £2.50  extra 
Series  Discounts 

5%  on  3  insertions  or  over. 
10%  on  7  insertions  or  over. 
15%  on  13  insertions  or  over. 


Typesetting  and  graphics  by  Magset  Ltd  ,  Sidcup,  Kent  Printed  by  Riverside  Press  Ltd  ,  Whitstable, 
Registered  at  the  Post  Office  as  a  Newspaper  16/20/ 16s 


Kent  Published  by  BENN  PUBLICATIONS  LTD  .  Sovereign  Way.  Tonbridge,  Kent  TN9  1RW 


PRIZE  DRAW 
WINNERS 


FIRST  PRIZE  £100 

7585 


SECOND  PRIZES  OF  £20 

4033     3650  7530 

0543     5839  6241 

7962     1118  5909 
2104 


CONGRATULATIONS  FROM  THE  BRAND  LEADER  -  LEMSIP 
Winners  will  be  confirmed  by  post  and  prize 
cheques  will  be  despatched  direct  to  the  address 
shown  on  the  counterfoil. 


® 


MIDLAND  COSMETIC  SALES  LTD 

Thornbury  Road,  Perry  Barr,  Birmingham,  B20  3DE  Telephone  021-356  0099 
Manufacturers  of  @fye)  perfumes,  cosmetics,  toiletries  and  car  care  products. 


From  the  manufacturers  of  Bon  Matin 

1X>  Hair  Mousse 


Available  at  all  good  wholesalers 

ANY  DIFFICULTIES  OR  TRADE  ENQUIRIES 

Phone  021-356  0099 


COMPARE  OUR  PRICES  ON 
TOILETRIES  AND  WE  CAN  PROMISE 
YOU  WILL  NOT  WANT  TO  GO 
ANYWHERE  ELSE  FOR  YOUR  SUPPLIES 


CROWN  CREST 
CASH  &  CARRY 

THE  CROWN  CREST  CENTRE, 
LOUGHBOROUGH  ROAD, 

LEICESTER. 
TELEPHONE:  0533  666090 


Are  pleased  to  announce  the 

Grand  Opening 

of  their 

NEW  CASH  &  CARRY  on 
Friday,  16th  December,  1983 
at  3.00  pm. 


ORALCER 


I  SLOW  RELEASE  F    ■  BaB«*MWh 

1  pellets  §  MOUTH  ULCERS 

NOT  A  GEL  -  NOT  A  PASTILLE  -  BUT  PELLETS 
that  slowly  release  2  Active  ingredients  at  site  of  ulceration 

VITABIOTICS  LTD.  122  Mount  Pleasant  Alperton  Mddx  01-903 
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When  you  want 

■  i  t  'I'    'Hi  ■>< 1 

i  t    1    ML   "  ■ 

yesterday! 

From  ONE  to  whatever  quantity  then  useour 
SUPERFAST  service  for  a  complete  range  including 
DATING  •  TIMING  •  CODING  •  NUMBERING  etc 

Send  for  f  urtherdetails  and  brochure 


JOHN  T.CLARKE  &SON  LTD  |  ^ 


BATTERSEA  RD  HEATON  MERSEY  STOCKPORT.CHESHIRE  SK4  3EN 
TELEPHONE  061  4329451 

LONDON  OFFICE      31  HOXTON  SQUARE       LONDON  Nl  6NP     TEL  01  739  6956 


JOHN  DOWELL  &  SONS  LTD 

OF  SAFFRON  WALDEN 


Suppliers  of  the  "Dormel"  Infant  Miniature  Feeder  &  Spare  Latex  Teats  for 
well  over  50  years  —  obtainable  from  the  maionty  of  Chemist  Wholesalers 

Orders  (wholesale  only)  and  enquiries  to 
John  Dowell  &  Sons  Ltd,  c/o  R.  Higgs,  264  St  Barnabas  Road, 
Woodford  Green,  Essex  IG8  7DP.  Phone:  01-504  8718. 
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Fever 

Headache 

Aches  and  pains 

Watery  eyes 

Nasal  and 
sinus  congestion 

Sneezing 

Runny  nose 

Cough 

Sore  throat 


V 


A  unique  package  of  symptoms 
demands  a  unique  package  of  relief 


New  Comtrex  is  a  breakthrough  from  Bristol-Myers,  one  of 
the  world's  top  ten  pharmaceutical  companies. 

Comtrex  is  formulated  to  relieve  all  the  major  symptoms 
of  coughs  and  colds  and  will  receive  full  television  advertising 
support. 

Comtrex  contains  paracetamol  to  reduce  headache,  pain 
and  fever,  phenylpropanolamine  HCI  to  clear  sinuses  and  nasal 
passages  and  chlorpheniramine  maleate  which  relieves  sneezing 
and  a  runny  nose  with  minimal  sedative  and  gastro-intestinal 
side-effects. 

With  the  highly  effective  antitussive,  dextromethorphan 
HBr  (selected  as  an  alternative  to  codeine  to  reduce  the  risk  of 
sedation),  the  Comtrex  tablet  adds  up  to  a  unique  package  of 
daytime  relief.  But  Comtrex  is  also  available  in  capsule  and  liquid 
form  to  suit  your  customers'  needs  at  any  time  -  day  or  night. 


NEW 


COMTREX 


BRJSTOL-MYEKS  PHARMACARE* 


Bristol-Myers  Pharmacare,  Bristol-Myers  Pharmaceuticals,  a  division  of  Bnstol-Mvers  Co  Ltd  ,  Station  Poad.  Langley  Slough  SL3  6EB  "  Trademark,  Authorised  User  Bristol-Myers  Co  Ltd  ©  1983  Bristol-Myers  Co  Ltd 

COM  02 


